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Welcome to New Orleans and the 2015 ADISA Symposium! We are very excited about 
the opportunities the Spring Symposium brings you to learn, network, and acquire tools to 
enhance your business.

Last year we changed our name from REISA (Real Estate Investment Securities Association) 
to ADISA (Alternative and Direct Investment Securities Association). We made that change 
because we recognized the changing needs of our expanding membership. ADISA continues 
to provide resources and programs related to oil and gas and securitized real estate products 
such as DSTs, REITs and funds. However we have expanded our services to include other 
alternative investments such as equipment leasing, life settlements, self-directed IRAs, debt 
programs, and BDCs, to name a few. 

At the Spring Symposium we not only expanded the sessions addressing the added product 
categories, we took into account the need for more programs addressing practical issues 
facing Registered Investment Advisors and Broker-Dealers. We did not stop there. You will 
find that topics related to compliance, cybersecurity, crowdfunding, marketing, technology, 
and regulatory changes are included in the Symposium’s agenda of 49 breakout sessions 
and five general sessions. 

We are in New Orleans and accordingly there are sessions with unique aspects that you 
should note:		

 •	No alligator wresting, but a timed debate about 15-02 between two teams of third party 	
	 due diligence providers. Six companies will be represented. Each team will consist of
	 three members from three different due diligence companies… well, maybe there will 
	 be some wrestling.

•	 A former FBI agent and cybersecurity expert will give you insights in a general session
	 that may be more frightening than a New Orleans tour through a cemetery at midnight. 

•	 Broker-Dealers and Sponsor companies will have a moderated discussion about how to
	 meet each other’s needs. Less dramatic than a couple meeting with their therapist, but
	 frank and to the point.

•	 Several marketing and technology sessions are designed to demonstrate how to promote
	 your business most effectively… without the use of bead necklaces, but with the use 
	 of innovative ideas. 

As an added service to our members, a syllabus for each session has been created that 
outlines the session topic, speakers, and key discussion points. Those will be available to 
attendees after the conference for documentation of the educational content each received 
at the Symposium.

The Spring Symposium is designed by ADISA members and is presented by ADISA 
members. I encourage you to introduce yourselves to the members involved in the 
presentations if you have any questions or comments, and please thank them as they have 
volunteered and devoted the many hours it takes to bring the Symposium sessions to you.

The Spring Symposium is for you. Thank you for being a part of it.

Barbara Halper
FactRight
ADISA 2015 Spring Symposium Chair

 



2   2015 Spring Symposium

Welcome.......................................................................1

Planning Committee & Staff........................................3

Executive Officers & Board of Directors....................4

Conference Agenda....................................................5

Hotel Map....................................................................21

Exhibitors & Exhibit Hall.............................................22

Speaker Biographies.................................................23

Diamond Sponsors....................................................53

Platinum Sponsors....................................................57

Gold Sponsors...........................................................63

Silver Sponsors..........................................................79

Bronze Sponsors.......................................................86

Additional Sponsors..................................................87

Media Partners...........................................................88

Notes............................................................................91

2015 table of contents



  2015 Spring Symposium   3

2015 Planning Committee & Staff

John Harrison
Executive Director/
Chief Executive Officer

Jennifer Fitzgerald
Director of Marketing

Tanisha Bibbs
Director of 
Event Planning

Tony Grego
Director of Business
Development 

Not Pictured

Adam Abubakr
Director of Accounting 
& Data Systems

Staff
Barbara Halper
Spring Symposium Chair
FactRight

Brandon Balkman
Orchard Securities

Mike Bendix
Due Diligence Forum Chair
DFPG Investments

Catherine Bowman
The Bowman Law Firm

Alan Carlisle
SCF Securities

Tony Chereso
United Development Funding

Richard Chess
Birtcher Anderson Chess

John Dickens
Franklin Square Capital Partners
Paul Dunn
BlueRock Capital

Alisha Edmund
Ascendant Capital

Ashley Ellrich
GWG Holdings

Brett Evans
Evans & Kob

Rick Friedrichs
Financial Media Group

Michael Fugler
EuroFinancial

Richard Gann
Steadfast Companies

John Grady
RCS Capital Corporation

Alyson Harter
LeClairRyan

Kevin Hull
Robert A. Stanger & Co.

Lee Iredell
RCS Capital Corporation

Kamal Jafarnia
W.P. Carey

Mark Kosanke
Concorde Investment Services

Rajeev Kotyan
Innovative Advisory Group

MichaelJohn Kudlik
Financial Services Group

Dave Laga
DFPG Investments 

2015 Conference Planning & Education Committee

Kimberlee Levy
Concorde Investment Services

Greg Mausz
Preferred Apartment Communities

Paula Miterko
Miterko & Associates

Maks Netrebov
Maks Financial Services

Cory Neumiller
Capital Financial Services

Derek Peterson
Terra Capital Partners

Tiffany Rousseau-Robinson
SQN Capital Management

Jan Ryan
MVP Realty Advisors

Melissa Sanders
AI Insight

Todd Snyder
SK Research

Darryl Steinhause
DLA Piper

Angela Strauss
Annual Conference Chair
Nomax Group

Tim Toole
NorthStar Realty Finance Corporation

Josh Ungerecht
ExchangeRight Real Estate

Brad Updike
Mick & Associates

Rick Vitale
United Realty Advisors

Thomas Voekler
Kaplan Voekler Cunningham & Frank

Don Waage
Capital Financial

Mary Jo Wenmouth
Inland Securities Corporation

Darren Whissen
Atomi Financial Group

Nancy Wilson
Partnership Marketing 

Bill Winn
8558 Realty Advisors

Dana Woodbury
Buttonwood Investment Services

Dustin Zachmeyer
Griffin Capital Corporation

Richard Zimmerman
Hartman REIT



2015 Board of Directors

4   2015 Spring Symposium

Tom Voekler
President
Kaplan Voekler 
Cunningham & 
Frank

Mike Bendix
President-Elect
DFPG 
Investments

John Grady 
Vice President
RCS Capital 
Corporation

Keith Lampi
Secretary
Inland Private 
Capital 
Corporation

Mark Kosanke 
Treasurer/
Immediate Past 
President
Concorde 
Financial Group

Fred Baerenz
Director
AOG Wealth 
Management

Catherine 
Bowman
Director
The Bowman 
Law Firm

Austin Dutton
Director
BDA Bridge Valley 
Financial

Barbara Halper
Director
FactRight

Peter Magnuson
Director
Securities America

Cory Neumiller
Director
Capital Financial 
Services

Derek O’Leary
Director
ICON Investments

Derek Peterson
Director
Terra Capital 
Partners

Brad Updike
Director
Mick & Associates

Todd Van Pelt
Director
Cambridge Investment 
Research

Darryl Steinhause
Ex-Officio, Legal 
Counsel
DLA Piper

John Harrison 
Ex-Officio
ADISA Executive 
Director/CEO



A
g

e
n

d
a



REISA 
ADISAis 

now



  2015 Spring Symposium   5

1031 Exchange Foundations
This session will walk you through the basics of what you need to understand to 
complete a successful Section 1031 exchange. The speakers will discuss all of the 
basics of completing a Section 1031 exchange. What taxes can you defer?  What is 
an accommodator and how do you find a good one?  What is “boot,” and how do you 
avoid it?  How is debt handled in a Section 1031 exchange?  There are multiple ways to 
identify property in a Section 1031 exchange; how do you make sure you have done it 
right? What are the major pitfalls and how do you avoid them?. 

Moderator: Andy Wang – Passco Companies 

Participants: Geoff Flahardy – ExchangeRight Real Estate; 
Phil Meyer – Inland Private Capital Corporation

Before You Start—Resolving Operational 
and Regulatory Complaince Issues
Part of ADISA’s “Fee-Based Direct Investments Boot Camp,” this session serves as a 
primer for learning key regulatory and operational issues that must be addressed when 
incorporating non-liquid direct investments onto a fee-based or fee-only platform. This 
lecture will cover (a) key definitions every firm must include in its policies and procedures, 
(b) key regulatory issues that need to be addressed, and (c) operational and supervisory 
procedures that should be created. 

Facilitator: Angela Ahlholm Strauss – NoMax Group

Presenter: Darren Whissen – Atomi Financial Group

Beyond LinkedIn: How to Market under the Advisers Act 
and Advanced Marketing Techniques
Quick overview of current regulations & guidance on RIA marketing—current policies & 
practice and what they’re considering for the future:
•	What does the recent guidance on testimonials allow?
•	What technology are firms using to ensure compliance?
•	What is the next frontier of marketing an RIA business?
•	Big Data: What is it, how is it being used, and are there any privacy concerns?
•	Robo-Advisors: What is a robo-advisor? What does robo-advising allow an RIA to do? 	
	 What can robo-advising do for an RIA business? What do you need to do to offer 
	 this service?
•	How are firms dealing with these new rules, guidance and market changes? 
•	Current policies and practice and what they’re considering for the future.

Moderator: Rich Rodriguez – RXR Capital 

Participants: Alisha Edmund – Ascendant Capital; Heidi Wheatley – SK Research
Michael Wolf – Concorde Investment Services 

SUN
1:00pm

–
2:00pm
Celestin

BC

Sunday
Breakouts

Sunday, march 22 Agenda

SUN
1:00pm

–
2:00pm
Celestin

A

SUN
1:00pm

–
2:00pm
Celestin

F

Monday
Breakouts

Tuesday
Breakouts

General Sessions
Breaks, Breakfasts, 
Receptions, and
Meetings
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1031 Exchange: Asking the Right Questions and 1031 Suitability
This panel will discuss the process that you should go through when determining whether 
a client is suitable for a Section 1031 exchange. Is a 90 year old widow with a high debt/
low basis property the most or least suitable for a Section 1031 exchange? How do you 
“establish” suitability? This program will cover whether or not a Section 1031 exchange 
should be utilized by an investor. It will examine what other appropriate factors should be 
considered when making this decision. When is the right choice to pay the tax on some or 
all of the sales proceeds? What information should you request and keep in your file? How 
do you make sure that the regulators with 20/20 hindsight do not say you were wrong?

Moderator: Joe Nugent – Effective Financial Planning 

Participants: Brad Watt – Behringer; John Bishop – Silver Portal Capital; 
James Chang – Independent Financial Group

Investor Suitability and Transaction Compliance
Part of ADISA’s “Fee-Based Direct Investments Boot Camp,” this session takes a deep 
dive into establishing (and enforcing) investor suitability policies and procedures, a 
process not commonly found in fee-only advisory firms. In addition, a detailed review of 
what’s required when completing a direct investment transaction will be discussed. 

Facilitator: Angela Ahlholm Strauss – NoMax Group 

Presenter: Darren Whissen – Atomi Financial Group 

So You Want to be a Sponsor? Practical Guidance for RIAs Thinking 
about Becoming Involved on the Transaction Side of the Business
This session discusses how firms can best help their representatives that want to get 
involved on the deal side of the business. The session will cover issues that are presented 
when reps also become sponsors and options that may be available on the advisory side 
of the business.  

Moderator: Sanford Coggins – VisionWise Capital 

Participants: Rosemarie Thurston – Alston & Bird; Jacob Frydman – United Realty; 
Mike Shustek – MVP REIT; Kevin Bradburn – Orchard Securities

Technology Blowout 2015
The “I DIDN’T KNOW YOU COULD DO THAT” Presentation. 
Attend and see demonstrations of:
•	LinkedIn on steroids
•	Smartphone tricks that make you look like a magician
•	Using Twitter to set your referrals on fire
•	YouTube makes you a star
•	Bringing conversations to life with visualization

“Breakout” of the pack and show your clients how it’s done! In this presentation, you 
will learn to use technology to: get more recurring revenue, get more time off, get more 
referrals, LIVE a great life!

Moderator: Michael Fugler – EuroFinancial 

Presenter: Amy McIlwain – Financial Social Media

SUN
2:10pm

–
3:10pm
Celestin

A

SUN
2:10pm

–
3:10pm
Celestin

BC

SUN
2:10pm

–
3:10pm
Celestin

F

SUN
2:10pm

–
3:10pm
Celestin

GH
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Best Applied Industry/Academic Research
Hear summary presentations of the latest research from the academics as applied to our 
industry. Presentations from faculty of business schools and other industry researchers 
featuring latest on “rent vs own” research. Plus, Active Equity Management (Sameer 
Jain)—salient findings from new academic text exploring market inefficiencies with the 
goal of achieving better adjusted returns for investors. In order to achieve this goal, 
successful active investors need to build and maintain their information edge, insight 
edge, implementation edge and conviction edge. 

Moderator: Randy Anderson – Griffin Capital Corporation 

Participants: Sameer Jain – RCS Capital Corporation; 
Ken Johnson – Florida Atlantic University

Finding Opportunities with Low-Priced Oil: 
Where are the Diamonds in the Rough?
While cheap oil is bad news for drilling, it’s “opportunity” for sponsors that buy minerals, 
royalties and production-based assets. Today’s depressed oil/gas markets also present 
opportunities for private equity deals to be funded at “seller-centric” prices given that many 
energy companies will need cash going forward to either weather the storm of lower prices 
or take advantage of opportunistic distressed seller purchases. This session will explore 
what is happening in oil/gas markets today and what investment opportunities are likely 
to surface in the following months as a result of current market developments. 

Moderator: Justin Reich – APX Energy 

Participants: Matt Iak – U.S. Energy Development Corporation; 
Matt Swanson – Ridgewood Private Equity; Fred Stoleru – Atlas Growth Partners

Equipment Leasing—Diversification in the Credit Space: 
Strategy over Structure
Equipment leasing programs in the market today have undergone dramatic changes in 
their fee structure and overall investment objectives. Broker-dealers and advisors who 
utilize these programs have found equipment leasing to be a valuable tool in portfolio 
asset allocation.

Moderator: Dana Woodbury – Buttonwood Investment Services 

Participants: Jim Ryan – ATEL; Carmine Cozelino – SQN Capital Management; Mark 
Pedersen – Sandlapper Securities; Kimberly Springsteen-Abbott – Commonwealth Capital

Crowdfunding—Good Idea or Fool’s Gold?
Crowdfunding—what it is and what it is not. Crowdfunding does not currently exist as 
a capital raising mechanism because no rules have yet been proposed or adopted at 
the federal level. Some states have adopted crowdfunding rules but most have not. 
The panelists will discuss what crowdfunding is intended to be in accordance with 
the JOBS Act, what is currently happening (or not) with crowdfunding, the pitfalls 
associated with raising capital “in the cloud,” and what the future may hold.  

Moderator: Deborah Froling – Arent Fox

Participants: Michael Pieciak – Vermont Securities Division; 
Kevin Bradburn – Orchard Securities; Scott Purcell – FundAmerica

SUN
3:20pm

–
4:20pm
Celestin

A

SUN
3:20pm

–
4:20pm
Celestin

BC

SUN
3:20pm

–
4:20pm
Celestin

F

SUN
3:20pm

–
4:20pm
Celestin

GH
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Understanding Real Estate Fundamentals: Cap Rates, NOI and Price, 
MFFO—How They Are Calculated and Why It Matters
This panel is for advisors who are new to real estate investing and will discuss the 
basic fundamentals of real estate, including how cap rates are calculated and the 
relationship between cap rates, net operating income and price. The Modified Funds 
From Operations calculation will be outlined, and the factors that affect that calculation 
will be analyzed. The session will also include a discussion of when it is an appropriate 
measure and when it is not. Other discussion points will be the types of leases by 
asset class and the effects of price appreciation within the portfolio along with key 
financial statement metrics.

Moderator: Jan Ryan – MVP American Securities 

Participants: Norman Leslie – Lodging Opportunity Fund; 
Tim Snodgrass – Axxcess Capital; Frank Chauner – Chauner Securities

Compliant Marketing: How Advisors, Registered Representatives, 
Broker-Dealers and Sponsors Can Work Together to Create and 
Streamline the Marketing Process for a Win-Win
Marketing is one of the most crucial pieces of any successful offering. Come hear 
sponsors, broker-dealers, registered reps and advisors discuss what they need in 
order to create a successful marketing platform for an offrering. This session will 
include a discussion of necessary and important contributions from each party—
including information, training and tools—involved in the origination and chain of 
distribution of the offering.

Moderator: Todd Williams – Terra Capital Partners 

Participants: Jack Creighton – SourceNet Investment Services; 
Dave Wong – Sandlapper Capital Investments; Fred Baerenz – AOG Wealth Management

Practical Aspects of the SEC and FINRA Examination Process
We will explore some of the more important and yet practical aspects of the SEC and 
FINRA examination processes from multiple perspectives: the firm, the rep and others, 
including product sponsors and other third parties. The discussion will focus on such 
practical subjects as production requirements, timing issues, record creation and staff 
discussions.

Moderator: Kevin Hull – Robert A. Stanger & Co. 

Participants: John Grady – RCS Capital Corporation; Kimberlee Levy – Concorde 
Investment Services; Brandon Reif – Winget Spadafora & Schwartzberg

The New Life Settlement Market: How Advisors and 
Their Clients Can Benefit
How life settlements provide advisors with valuable solutions to meet their aging 
clients’ needs, featuring:

How the regulatory framework for life settlements provides advisors the opportunity 
to participate; the changing role and responsibilities of financial advisors to their 
clients regarding life settlements; how advisors can market and grow their practice 
with life settlements.

Moderator: Brent Barton – Emerson Equity 

Participants: Michael Freedman – GWG Life; 
David Wood – Wood Forensic/Valuation Services; Jim Maxson – Culhane Meadows

SUN
4:30pm

–
5:30pm
Celestin

BC

SUN
4:30pm

–
5:30pm
Celestin

GH

SUN
4:30pm

–
5:30pm
Celestin

A

SUN
4:30pm

–
5:30pm
Celestin

F
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Conference Welcome Address

General Session I: Industry Update with 
Robert A. Stanger & Co.
Reviews of current market trends and the 2015 outlook for the 
non-traded alternatives industry.

Speaker: Kevin Gannon – Robert A. Stanger & Co.

Session Introduction: Diamond Exhibitors RCS Capital 
Corporation and Phoenix American Hospitality

Cocktail Reception

Breakfast

Inaugural ADISA “Women in the Industry” Breakfast
Network and mingle with your female peers at the inaugural 
women in the industry breakfast.

General Session II: Regulatory Update
Industry experts and leading regulators discuss important 
issues, including FINRA advertising initiatives, 2015 examination 
priorities and fiduciary definition.

Moderator: John Grady – RCS Capital Corporation 

Participants: Michael Pieciak – Vermont Securities Division; 
Joe Price – FINRA; David Bellaire – Financial Services Institute

Session Introduction: Platinum Exhibitors Inland Real Estate 
Exchange Corporation and Atlas Energy

SUN 5:40pm–6:00pm 
Celestin DE

SUN 6:00pm–6:40pm 
Celestin DE

SUN 6:45pm–8:00pm 
Storyville Hall

MON 7:30am–8:30am 
Storyville Hall

MON 7:45am–8:30am 
Imperial 12

MON 8:30am–9:30am 
Celestin DE

MONday, march 23 Agenda
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1031 Exchange Tax Update and Analysis Tracking
Know the new taxes that can be deferred by a 1031 Exchange and learn how to analyze 
your clients’ tax returns to see if a 1031 Exchange may be right for them. Capital gains 
and other related taxes have risen significantly over the last year and half and new taxes 
have been added. This session covers the latest taxes that could impact your clients 
in the sale of property held for investment or business purposes and provides you with 
an advanced overview of 1031 Exchange rules and strategies you can use to help your 
client defer these taxes. Furthermore, this session will help you become a better resource 
for your clients by teaching you how to analyze your clients’ tax returns to determine 
whether or not they have capital gains or offsetting losses that may impact their decision 
to proceed with a 1031 Exchange. 

Moderator: Craig Porter-Rollins – LJCooper Wealth Management 

Participants: Warren Thomas – ExchangeRight Real Estate; Robert Honigman – Arent Fox

Due Diligence for a New Energy Era? What Are Due Diligence Thought 
Leaders Doing to Cope with Low-Priced Oil?
For this session, DDOs from a number of broker-dealer firms will discuss how 
they intend to approach due diligence of non-traded energy products in today’s 
challenging market, and how their product approval process will compare to that of 
prior years. This is a “must-attend” session for attendees that source and evaluate 
non-traded energy products for broker-dealers, RIAs and family offices. 

Moderator: Brannon McPherson – MDS Energy Development 

Participants: Tom Hille – JRL Financial; Gail Schneck – FR Risk Management; 
Mike Miller – Sigma Financial

Effective Strategies for Analyzing Public Financial Statements
If the devil is in the details, one better understand the details. This session will 
provide greater insight as to where the focus should be placed, including key metrics 
and source of distributions, when analyzing public financial statements for non-
traded REITs and BDCs as well as other public, non-traded products. 

Moderator: Karen Bean – NFP Securities 

Participants: Dana Woodbury – Buttonwood Investment Services; 
Rosemarie Leong – Sandlapper Securities; Mike Kell – AI Insight

Fundamentals of Direct Participation Programs (DPP)
This DPP core session will identify and discuss aspects of the typical offering structures 
and the corresponding related potential benefits and risks associated with investments 
in DPPs. Includes investment process for sales, suitability and required disclosures. 
Panelists will identify how certain rules and regulations apply to the various types of 
offerings and how due diligence can be critical in the process to identify potential risks. 
DPPs cover a wide variety of industry sectors, including real estate, energy, equipment 
and commercial debt; and they also have a low correlation with other securities and 
consequently can provide further portfolio diversification. This session will also address 
the legal, tax and regulatory issues surrounding DPP offerings. 

Moderator: Cameron Hellewell – Orchard Securities 

Participants: Darryl Steinhause – DLA Piper; Greg Mausz – Preferred Apartment 
Communities; Matt Sharp – Hamilton Point Investments

MON
9:40am

–
10:30am
Celestin

BC

MON
9:40am

–
10:30am
Celestin

A

MON
9:40am

–
10:30am
Celestin

F

MON
9:40am

–
10:30am
Celestin

GH
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Discussion of RN 15-02 and the Expected Effect on the Industry
Discussion of 15-02 and the expected effect on the industry
•	What is 15-02?
•	What is 15-02 expected to do to DPP and Non-traded REIT sales?
•	How will this affect the business of a BD only rep?

Discussion of proposed DOL changes to fiduciaries and qualified accounts
•	What is the DOL proposing?
•	What is the likelihood that the proposal will go through?
•	How will this affect BD only reps?

What is an RIA and how does it differ from a broker-dealer business?
•	Define RIA vs. BD
•	Define fiduciary duty
•	How does this differ from BD suitability? 

Moderator: Kevin Shields – Griffin Capital Corporation 

Participants: Chip Cunningham – Kaplan Voekler Cunningham & Frank; Maksim 
Netrebov – Maks Financial Services; Craig Porter-Rollins – LJCooper Weath Management

Oil & Gas PPM Tear Down Session (Part I)
This spring, we’ll be bringing you an educational opportunity that has met with “rave 
reviews” at past ADISA events. Capitalizing upon the popularity of the real estate PPM 
tear-down sessions hosted by Mr. Steinhause, this year’s conference will provide a 
session that will focus upon oil and gas PPM review best practices. Attendees will be 
given a mock offering document of a drilling program and asked to identify drafting and 
disclosure issues. Following a team-based review, a discussion will be led by energy 
legal specialists concerning the drafting issues presented and what best practices should 
have been followed to maintain compliance with federal and state securities laws. Again, 
this is a “must-attend” session for attendees that are involved in the marketing and due 
diligence of non-traded energy products for broker-dealers, RIAs and family offices.

Presenters: Brett Evans – Evans & Kob; Brad Updike – Mick & Associates

Underwriting—An Interactive Case Study
Think small percentages don’t make a big impact in underwriting? Think again. Bring your 
Excel-enabled laptop for this interactive session and learn how seemingly small changes 
in certain assumptions can result in significant changes in the underwriting process. Using 
a simplified Excel model, attendees will test various assumptions and analyze the various 
results and gain a clearer understanding of what may or may not be reasonable. 

Facilitator: Rosemarie Leong – Sandlapper Securities

Presenter: Dave Laga – DFPG Investments 

Best Practices of Direct Participation Programs (DPP)
This session will review and discuss best practices with respect to Regulation D private 
placement offerings and provide an outline of the key fundamental elements that 
should be considered and evaluated when contemplating and/or reviewing a private 
placement offering. Collectively, industry participants including issuers, sponsors, 
broker-dealers, registered representatives, investment advisors, attorneys, and third-
party analysts can participate and play key roles by providing essential input on how to 
conduct due diligence and evaluate investment offerings. 

Moderator: Paula Miterko – Miterko & Associates 

Participants: Greg Mausz – Preferred Apartment Communities; 
Frank Chauner – Chauner Securities; Derek Peterson – Terra Capital Partners

MON
10:40am

–
11:30am
Celestin

BC

MON
10:40am

–
11:30am
Celestin

A

MON
10:40am

–
11:30am
Celestin

F

MON
10:40am

–
11:30am
Celestin

GH



12   2015 Spring Symposium

Dual Registration Dilemma: What You Should Know When Deciding 
Whether to Stay with Your BD or Go Fee-Only
This session will discuss the intricacies of being a duly registered representative, 
along with the growing trend of representatives giving up their FINRA registrations to 
offer advisory services only. Consequences, considerations and opportunities for the 
representative, broker-dealer and investment adviser will be presented. 

Moderator: Kevin Hull – Robert A. Stanger & Co. 

Participants: Andy Friedman – Buttonwood Investment Services; 
Klaus Siepmann – Gradient Securities; Alistair Johnson – FINRA

Oil & Gas PPM Tear Down Session (Part II)
This spring, we’ll be bringing you an educational opportunity that has met with “rave 
reviews” at past ADISA events.  Capitalizing upon the popularity of the real estate PPM 
tear-down sessions hosted by Mr. Steinhause, this year’s conference will provide a 
session that will focus upon oil and gas PPM review best practices. Attendees will be 
given a mock offering document of a drilling program and asked to identify drafting and 
disclosure issues. Following a team-based review, a discussion will be led by energy 
legal specialists concerning the drafting issues presented and what best practices should 
have been followed to maintain compliance with federal and state securities laws. Again, 
this is a “must-attend” session for attendees that are involved in the marketing and due 
diligence of non-traded energy products for broker-dealers, RIAs and family offices.

Presenters: Brett Kob – Kob & Evans; Brad Updike – Mick & Associates 

FINRA 15-02: A Sponsor and Broker-Dealer Perspective
FINRA Regulatory Notice 15-02 is a game changer in our industry, requiring DPP and 
unlisted REIT securities to provide estimated per share valuations on customer account 
statements by April 11, 2016. This panel will provide the sponsor and broker-dealer 
perspective on how this will change the industry going forward.

•	What are sponsors doing to adjust to this monumental shift?  
•	What will products of the future look like? 
•	How will the retroactive nature affect both broker-dealers and sponsors?
•	How will broker-dealers monitor and report?

Moderator: Rosemarie Leong – Sandlapper Securities 

Participants: Mike Shustek – MVP REIT; Drew Dornbusch – NorthStar Realty; 
Jay Steigerwald – W.P. Carey; Michael Miller – Sigma Financial Corporation; 
Karen Bean – NFP Securities; Dagney Young – EDI Financial

Investing in Private Equity: Structure, Strategies, Due Diligence and 
Other Important Considerations
Private equity funds have earned a reputation for generating returns above those of public 
equity markets, and top quartile funds usually generate consistently strong multiples on 
invested capital. What are the characteristics of the most successful sponsors? 

Some large endowment funds allocate up to 1/3 of their portfolio to private equity—why 
is this? How can the independent broker-dealer community participate in the private 
equity industry and provide optimal returns while mitigating risk? A growing number of 
advisers and their clients are asking questions about investing in private equity strategies.

This session will put private equity in perspective and discuss considerations broker-
dealers and advisers should consider before investing. Topics of debate will include the 
different private equity approaches and strategies, commitment types and sizes, deal 
sourcing, investor qualification, distributions, lockup periods and the use of leverage. In 
addition, this session will explore the different private equity stages and what to look 

MON
11:40am

–
12:30pm
Celestin

BC

MON
11:40am

–
12:30pm
Celestin

A

MON
11:40am

–
12:30pm
Celestin

GH

MON
11:40am

–
12:30pm
Celestin

F
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for when choosing a sponsor as well as an evaluation of several new sponsors active in 
the private equity space. 

Moderator: Andres Sandate – Ascendant Capital 

Participants: Mike Frost – GPB Capital; Craig Faggen – Triton Pacific Investment 
Corporation; Brian Weisenberger – Williams Financial Group

Lunch

Committee Meeting: Publications & Standards
(includes Editorial Subcommittee)
Cory Neumiller – Capital Financial Services, Chair 

Committee Meeting: Legislative & Regulatory
John Grady – RCS Capital Corporation 
and Dan Cullen – Bryan Cave, Co-Chairs

Committee Meeting: Membership & Marketing
Keith Lampi – Inland Private Capital Corporation, Chair

Committee Meeting: Conference Planning & Education
Barbara Halper – FactRight, Mike Bendix – DFPG Investments, 
Angela Ahlholm Strauss – NoMax Group, Co-Chairs

Social Media: The Benefits and Hazards for Public and Private Offerings
Facebook®, LinkedIn®, Twitter® are all tools that can provide beneficial and widespread 
marketing for any offering. This session will provide a discussion helpful for anyone marketing 
an offering, whether public or private.  Panelists will discuss the do’s and don’ts on use 
of social media and SEC and FINRA monitoring and applicable rules and regulations.

Moderator: Alyson Harter – LeClair Ryan 
Participants: Amy McIlwain – Financial Social Media; Robert Jones – Emerson Equity

REIT Multiple Share Classes: Why or Why Not?
What are the advantages/ disadvantages of multiple share classes from 
the issuer/sponsor standpoint?
•	Now and as we approach the rule change
•	Will this change over time as we approach the rule change 
	 and then again post rule change?

How do broker-dealers analyze the different share classes in a “single offering”?
•	What are the considerations for offering one share class versus 
	 another if not offering both
•	What are the advantages/ disadvantages for clearing an offering 
	 to be placed on a BD’s platform

What drives the differences in corporate structures for multiple 
share classes between REITs and BDCs?
•	REITs – multiple share classes in one issuer
•	BDCs – master fund/feeder fund structure

Moderator: Howard Hirsch – Griffin Capital Corporation 

Presenters: Jay Steigerwald – W.P. Carey; Clay Archey – TriCor FInancial; 
James Goedtke – American Portfolio Financial Services

MON 12:30pm–1:45pm 
Exhibit Hall (Storyville Hall)

MON 12:45pm–1:15pm 
Celestin A

MON 12:45pm–1:15pm 
Celestin F

MON 1:15pm–1:45pm 
Celestin F

MON 1:15pm–1:45pm 
Celestin BC

MON
1:50pm

–
2:40pm
Celestin

BC

MON
1:50pm

–
2:40pm
Celestin

GH
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Prior Performance—An Anomaly or Indicator?
Is it brilliance or a bull market?  The sponsor or the economy? Is it repeatable? This 
session will teach attendees how to analyze the prior performance of sponsors’ Guide 
5 and beyond for registered programs and key metrics for non-registered programs. 

Moderator: Paula Miterko – Miterko & Associates 

Participants: Bill Shopoff – Shopoff Realty Investments; Dean Borgh – W.P. Carey; 
Matt Leiter – GK Development

1031 Exchange Strategies and Replacement Property Options: 
How Top Producers Use the 1031 Exchange -- Q&A Style
This panel will discuss how the top producers use Section 1031 to their advantage, but 
unlike previous sessions, this session will only include a brief introductory period followed 
by open Q&A to allow for greater audience participation. How do you obtain the education 
necessary to have the ability to bring in larger clients? Where do you go and how do you 
obtain new 1031 prospects and clients? How do the big producers review the multiple deals 
in the marketplace and determine which ones they should use? What is the best fit for your 
client? What is the best way to diversify your client with 1031 exchange money? How do you 
protect yourself from clients or regulators looking back at you? 

Moderator: Warren Thomas – ExchangeRight Real Estate 

Participants: Joe Nugent – Effective Financial Planning; John Bishop – Silver Portal 
Capital; James Chang – Independent Financial Group

Energy 1031: An Oxymoron? Not So Fast
Over the past decade, the like-kind exchange rules of the federal tax code have been 
used periodically by energy sponsors to acquire leases and income-producing oil and 
gas properties on a tax-deferred basis. In view of today’s oil/gas prices, a significant 
trend of acquisitions by these programs could resurface in 2015 and 2016. This 
session will explain how 1031 product structures have been historically used by energy 
sponsors, and will explore the circumstances in which these programs have worked 
and have not worked for investors. This session will also explore how these products 
could be adapted to capitalize upon current market developments that otherwise 
present challenges to sponsors of drilling-related offerings. 

Moderator: Brad Updike – Mick & Associates

Participants: Brett Evans – Evans & Kob; Wolf Hanschen – Resource Royalty

Leveraging Technology for Due Diligence 
and Alternative Investment Support	
•	Solutions for record keeping with direct business processing, work flow and supervision
•	Solutions to automate due diligence record keeping
•	Solutions for document production for regulatory or litigation purposes
•	Q&A with audience on best practices and ideas to make the current systems even better

Moderator: Scott Smith – FactRight 

Participants: Tim Witt – Concorde Investment Services; Mike Kell – AI Insight; 
Nati Kiferbaum – Inland Private Capital Corporation

MON
1:50pm

–
2:40pm
Celestin

A

MON
1:50pm

–
2:40pm
Celestin

F

MON
2:50pm

–
3:40pm
Celestin

BC

MON
2:50pm

–
3:40pm
Celestin

A
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Self-Directed IRA: Considerations and Requirements 
for Sponsors, Brokers and Advisors	
While self-directed IRAs can be a good account for tax deferral (or free) investment for 
clients, there are many tax-related issues which must be considered. Unrelated Business 
Taxable Income (UBTI), Unrelated Debt Financed Income (UDFI), and the structural, 
operational and valuation aspects of the entities have to be considered and/or reported 
on a regular basis for these specific type of accounts. While the term “self-directed” 
could imply that the onus falls on the account owner, it is a responsibility and, in some 
cases, a fiduciary obligation for making sure that the correct steps are identified and 
completed. Sponsors, brokers and advisors must make sure that the IRA is not violated, 
causing losses to clients and liabilities to sponsors, brokers and advisors.

Moderator: Jason DeBono – NuView IRA 

Participants: Eileen Loustau – Pensco Trust Company; 
Rajeev Kotyan – Innovative Advisory Group

How Has the Dynamic of Compliance and Supervision of 
Non-Traded REITs Evolved Over the Past Couple of Years?	
•	Discuss the cause of the flurry of large fines and sanctions handed 
	 down to independent broker-dealers in the past year.  
•	Have regulators expectations of broker-dealers changed?
•	The SEC and the states determine standard suitability requirements for the sale of 
	 non-traded REITs in their jurisdiction. Why does FINRA generally expect broker
	 dealers to have even stricter requirements?
•	How do firms determine the appropriate suitability limitations related 
	 to non-traded REITs?
•	Are firms beginning to focus more on firm-level exposure to products and sponsors?
•	Is the small to mid-sized broker-dealer model still economically feasible in today’s 	
	 regulatory environment?

Compliance officers share best practices.           

Moderator: Dustin Zachmeyer – Griffin Capital Corporation

Participants: Amy Gunter – Proequities; Jonathan French – Crown Capital Securities; 
Jason Kavanaugh – Concorde Investment Services

Break

Practice Management: How to Introduce 
Your Clients to Alternative Investments	
Many Advisors believe there is a measurable benefit to making alts an integral part of 
their investment strategy, but are trapped by tradition and think their clients are too. 
While some will cling to the notion that “Alternative Investments” and “unbound risks” 
are inseparable, a growing number of clients have developed a conclusion of their own.
Come learn:
•	How your clients will likely view you, when you introduce 
	 them to alternative investments
•	How to integrate these products with other portfolio investments 
	 while staying in compliance
•	The components of prudent due diligence on a Sponsor
•	How most clients evaluate the risk of illiquidity, 
•	How to differentiate your practice and your clients’ investment performance, ➤

MON
2:50pm

–
3:40pm
Celestin

F

MON
2:50pm

–
3:40pm
Celestin

GH

MON 3:40pm–4:00pm 
Exhibit Hall (Storyville Hall)

MON
4:00pm

–
4:50pm
Celestin

A
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•	To communicate to clients how you will get paid on these products, and have them 
understand this new way of doing business with an RIA. 

Facilitator: John Harrison – ADISA 

Presenter: Sanford Coggins – Vision Wise Capital

CEO/CIO Panel: Real Estate Market Outlook	
We will present a general discussion of the current real estate environment, highlighting 
the important factors: 
Economic factors that affect investing and how; real estate markets—the future of 
different investment segments; the volatility of the energy markets and how that affects 
investing in other industries; portfolio construction and active asset management. 

Moderator: Bryan Mick – Mick & Associates 

Participants: Bill Shopoff – Shopoff Realty Investments; 
Jim McAlister – Rockspring Capital; David Steinbach – Hines Securities

What Marketing and Branding Can Do for You	
Marketing and branding are essential to the growth of any business. In this session, we 
will discuss practical yet simple ways to reach your target market and build your brand. 
Topics will include email marketing, social media and SEO strategies. These digital 
mediums can be both affordable and highly effective. Leave with actionable ideas 
you can use immediately to market your firm and ensure you stay visible in today’s 
competitive market. This educational session will offer a high level overview of these 
concepts in an open forum setting including Q&A opportunities from the audience. 

Moderator: Rebecca Cleary – NorthStar Realty

Participants: Damon Elder – Spotlight Marketing Communications; 
Heidi Wheatley – SK Research; Rick Friedrichs – Financial Media Group

Avoiding and Navigating Regulatory and Legal Pitfalls 
Related to Working with Clients Who Are Senior	
Many senior investors are in a financial position to benefit from investing in alternative 
investments; however, arbitrations related to alternatives have predominantly involved 
seniors. The result has been action by the SEC and FINRA to strengthen restrictions 
and guidance for senior investors. This panel will discuss the landscape of proactive 
steps to stay within the legal requirements for working with senior investors.

Moderator: Lilian Morvay – Catlin 

Participants: Brandon Reif – Winget Spadafora & Schwartzberg; 
Barbara Halper – FactRight; Rick Murphy – Berthel Fisher

Credit Market Volatility and the Opportunities for BDCs	
While market disruptions can be unsettling for fund managers and investors alike in the 
short-term, the ability to provide capital to companies at times when liquidity is scarce 
can lead to significant investment opportunities over the long-term. Thanks to the 
long-term fund structure and continuous offering of non-traded BDCs, BDC managers 
can raise capital and opportunistically invest through changing market—often times 
during periods of market volatility. With corporate balance sheets generally healthy and 
a favorable outlook for the U.S. economy in 2015, we believe the current credit market 
volatility has created an attractive entry point for those BDC managers with the scale 
and expertise to identify, source and prudently underwrite investment opportunities.

Moderator: Susan Kelly – Commonwealth Financial Network 

Participants: Robert Hoffman – Franklin Square Capital Partners; 
Steph LaFlamme – CNL Securities; Gurpreet Chandhoke – VII Peaks Capital

MON
4:00pm

–
4:50pm
Celestin

BC

MON
4:00pm

–
4:50pm
Celestin

F

MON
4:00pm

–
4:50pm
Celestin

GH

MON
5:00pm

–
5:50pm
Celestin

BC
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Positioning Interval Funds in Individual Client’s Portfolios	
This session will provide an overview and history of the structure, regulatory and 
suitability requirements, as well as key factors to consider when assessing interval 
funds as part of a mixed asset portfolio.

Moderator: Terrence Davis – Baker Donelson 

Participants: Joshua Hoffman – BlueRock Capital Markets; 
Ray Lucia – Lucia Securities

The 15-02 Feud: What to do About 15-02?	
Watch the debate between third party due diligence analysts as to how they each 
intend to review sponsor reporting in light of FINRA Regulatory Notice 15-02. 

Moderator: Chip Cunningham – Kaplan Voekler Cunningham & Frank 

Debaters: Dana Woodbury – Buttonwood Investment Services; Catherine Bowman – 
The Bowman Law Firm; Brad Updike – Mick & Associates; Kate Tupy – FactRight; 
Paula Miterko – Miterko & Associates; Todd Snyder – SK Research

Toolbox for Working with Senior Clients	
Everyone has the must-do basics down to a science. What are you doing today to 
make your aging clients feel so special that they’ll never want to leave you? What do 
your new, senior clients need? What are you doing to meet the needs of your existing, 
aging clients? Are you prepared to meet this demographic of your practice with more 
than just financial planning? If you can’t roll a dozen services off the tip of your tongue, 
you’d better grab a seat at this session! If you missed last year’s Silver Tsunami 
session, you’re already behind your peers. We want to show you how to position 
yourself with the explosive aging population and the extraordinary multigenerational 
opportunities that accompany them. There are so many exciting ways to revitalize 
your clients’ portfolios, health and life satisfaction while at the same time growing your 
practice as never before—but doing so in a way that will bring you both professional 
success and a sense of pride. Who will be helping the 10,000 baby boomers turning 
65 years old every single day over the next 18 years - you or your competition? Skip 
this presentation and you will find that you will not be ready for the next senior who 
walks in your door. Come hear from the brightest experts how to service this incredible 
niche of seniors and their families.

Moderator: Melissa Sanders – AI Insight

Participants: Mary Wilson – Regal Securities; Klaus Siepmann – Gradient Securities; 
Maksim Netrebov – Maks Financial Services

General Session III: Cyber-Security Issues
Avoiding computer intrusion and identity theft, Operation 
Phish Phry and other scary tales from cybersecurity 
experts. Jason Smolanoff, a former FBI agent, will show 
you what’s out there and how to protect yourself.
Moderator: Deborah Froling – Arent Fox 

Presenter: Jason Smolanoff – Stroz Friedberg

Session Introduction: Platinum Exhibitors ExchangeRight Real 
Estate and Franklin Square Capital Partners

Cocktail Reception

MON
5:00pm

–
5:50pm
Celestin

A

MON
5:00pm

–
5:50pm
Celestin

GH

MON
5:00pm

–
5:50pm
Celestin

F

MON 6:00pm–6:45pm 
Celestin DE

MON 6:45pm–7:45pm 
Exhibit Hall (Storyville Hall)
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Breakfast

General Session IV: Marketing Keynote Speaker 
Ross Bernstein “The Champion’s Code”
Life-lessons of ethics & accountability from the sports world
to the business world. 

1031 Exchange and Master Leases: the Dos and Don’ts
In the attempt to accommodate more operationally intensive asset classes within 
the DST offereings, sponsors have become increasingly creative with master 
lease structures over recent years. The issue at hand is that some of this creative 
structuring may be pushing the boundaries of what would be considered a bona 
fide lease which could spell disaster for a client’s 1031 exchange. This session will 
help you distinguish between a bona fide lease that should comply with your client’s 
1031 exchange needs and a partnership in disguise that would not qualify for 1031 
exchange purposes. 	
Moderator: David Sengstock – Mick & Associates

Participants: Joe Binder – Inland Private Capital Corporation; 
Louis Rogers – Capital Square Realty Advisors; Peter Matejcak – Bryan Cave

Status of JOBS Act Initiatives	
A broad-based update on the status of various JOBS Act initiatives: Reg A+, Crowdfunding, 
Reg 506(c), and the elimination of the prior ban on solicitation activities for private offerings 
plus the SEC’s new Section 12(g) proposal. Understand the next steps to come—rulemaking, 
legislation, industry adoption—and stay abreast of the latest developments. 

Moderator: Robert Kaplan – Kaplan Voekler Cunningham & Frank 

Participants: Daniel Oschin – Shopoff Realty Investments; Michael Dunn – Seyfarth Shaw

Due Diligence and Non-Traded REITs	
A few years ago, the market and FINRA 09-09 rocked the non-traded REIT world and 
changed the due diligence expectations of the same. Will recent events in our industry 
do the same? This session will discuss today’s due diligence best practices related 
specifically to non-traded REITs.

• Sponsor-level due diligence
• Corporate governance
• What are red flags today that may not have been in prior years?
• Investment-level due diligence
• Financial model/assumption analysis
• Due diligence officers share best practices and how their process has evolved.

Moderator: Bart Malcom – The Bowman Law Firm 

Participants: Scott Rivera – RCS Capital Corporation; 
Todd Van Pelt – Cambridge Investment Research; Neil Greene – Newbridge Securities

TUE 7:30am–8:30am 
Exhibit Hall (Storyville Hall)

TUE 8:30am–9:30am 
Celestin DE

TUE
9:40am

–
10:30am
Celestin

A

TUESday, march 24 Agenda

TUE
9:40am

–
10:30am
Celestin

BC

TUE
9:40am

–
10:30am
Celestin

GH
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Break 

Broker-Dealer Advisory Council Meeting: 
Sponsor/Broker-Dealer Point vs. Counterpoint	
Join our Broker-Dealer Advisory Council, a group airing current concerns of and 
solutions for broker-dealers (BDs only). 

BDAC Chair: Don Waage – Capital Financial

The Facts and Myths of Rising Interest Rates	
Are rising interest rates good, bad or indifferent for alternative investments? Our panel 
of experts will explore the true impact of rising interest rates on different investment 
structures and underlying assets, and what you should really be considering when 
evaluating and monitoring alternative investments. 

Moderator: Todd Snyder – SK Research 

Participants: Jacob Frydman – United Realty; Jimmy Townsend – MVP REIT; Corey 
Maple – Lodging Opportunity Fund; John Isakson – Preferred Apartment Communities

Different Strokes for Different Folks: 
Tailoring Your Advice Model for the Current Market	
This panel will focus on how to identify, and then effectively reach, various target populations. 
Panelists will discuss how they successfully segment their practice and deploy proven 
marketing tools and technologies to drive business and referrals. Discussion will include 
practical tips on how to market to many different types of investors, with specific examples that 
have been tested in the panelists’ practices. What are the current trends, and what works? 

Moderator: Lee Iredell – RCS Capital Corporation 

Participants: Fred Baerenz – AOG Wealth Management; 
George Terlizzi – SouthPark Capital

General Session V: Sponsor/Broker-Dealer 
“Marriage” Counselor
Results from ongoing explorations into how best to foster this 
crucial relationship. Presented in a Town Hall format.

Moderator: Darryl Steinhause – DLA Piper 

Participants: Kevin Shields – Griffin Capital Corporation; 
Peter Magnuson – Securities America; John Grady – RCS Capital 
Corporation; Ryan Smith – DFPG Investments

TUE 10:30am–11:00am 
Exhibit Hall (Storyville Hall)

TUE
11:00am

–
12:00pm
Celestin

BC

TUE
11:00am

–
12:00pm
Celestin

GH

TUE
11:00am

–
12:00pm
Celestin

A

TUE 12:10pm–1:10pm 
Celestin DE

Be sure to sign the Continuing Education books 

located at Registration to receive your CE credits.
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2015 Hotel Diagram

ADISA Rooms

Exhibit Hall:
Storyville Hall

General Sessions:
Celestin DE

Breakouts:
Celestin A
Celestin BC
Celestin F
Celestin GH

Registration:
Celestin Foyer
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Diamond Sponsors 

RCS Capital Corporation 201

Phoenix American Hospitality 301
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ExchangeRight 209
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Randy Anderson
Griffin Capital Corporation
Session Coordinator
Dr. Anderson serves as Chief Econo-
mist of Griffin Capital Corporation, 
Chief Investment Officer of Griffin 
Capital Advisor and Portfolio Man-
ager of Griffin Institutional Access 

Real Estate Fund. Previously, Dr. Anderson held several 
senior executive positions at Bluerock Real Estate LLC., 
including founding partner of the Bluerock Total Income 
+ Real Estate Fund where he was the Portfolio Man-
ager. Prior to Bluerock, Dr. Anderson was a founding 
partner of Franklin Square Capital Partners, the firm that 
pioneered the non-traded Business Development Com-
pany. Dr. Anderson also served as the Chief Economist 
and a Division President for CNL Real Estate Advisors, 
as the Chief Economist and Director of Research for 
the Marcus and Millichap Company where he served 
on the Investment Committee, and as Vice President of 
Research at Prudential Real Estate Advisors. Dr. Ander-
son also served as the Howard Phillips Eminent Scholar 
Chair and Professor of Real Estate at the University of 
Central Florida where he directed the research and 

education institute. Dr. Anderson was the former edi-
tor of the Journal of Real Estate Portfolio Management; 
was awarded the Counselors of Real Estate designa-
tion, named a Kinnard Young Scholar by the American 
Real Estate Society, and named both a NAIOP Research 
Foundation Distinguished Fellow and a Homer Hoyt In-
stitute Fellow. Dr. Anderson earned his Bachelor’s de-
gree in finance at North Central College, and his Ph.D. in 
finance at the University of Alabama.

Clay Archey
TriCor Financial
Clay Archey is the Chief Compli-
ance Officer of TriCor Financial, LLC 
where he is responsible for leading 
enterprise compliance efforts, de-
signing and implementing internal 
controls, policies and procedures 

and applicable local, state and federal law regulations.   
Additional responsibilities include ongoing due diligence 
of active programs and serving as the primary due dili-
gence contact for the firm.  Prior to joining the TriCor 
Financial team in 2010, Mr. Archey was the Founder, 
President and CEO of Archey & Co. LLC.  Mr. Archey 

Marketing Keynote Speaker Ross Bernstein
“The Champion’s Code” Life-lessons of ethics & 

accountability from the sports world to the business world

Bernstein’s signature program, “The Champion’s Code,” is based 

on more than six years of research that resulted in two critically-

acclaimed series of sports-business books. The first examines how 

and why certain teams win world championships, while the other 

chronicles the unwritten and unspoken rules in the world of sports, 

or “codes” as they are known, which explores the fine line between 

cheating and gamesmanship—and the consequences involved when that line is crossed.

Bernstein has interviewed more than 1,000 professional athletes and coaches, and along 

the way he saw some fascinating patterns, metrics and trends develop among certain indi-

viduals who possessed a very unique DNA. For these unique individuals, or “champions,” it 

wasn’t always about winning, it was about following their moral compass in order to play the 

game the right way—with respect and integrity—in order to achieve success. In his presenta-

tion, Bernstein will identify upwards of 100 unique characteristics and traits that are common 

among champions, which he then will tie into poignant life lessons and inspirational stories 

that relate back to ADISA’s membership and mission.

2014 Annual Conference Speakers
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Sandlapper Securities 105
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Dahn America360 T1
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Time Equities T13
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The Bowman Law Firm T2
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Kalos Financial T9

MacKenzie Capital Management T18

Behringer T12

NorthSummit Energy T8
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Archon Capital T4

Resource Royalty T16 

Ridgewood Securities T3



24   2015 Spring Symposium

has over 13 years of experience in the financial services 
industry.  He received his Bachelors Degree in Finance from 
Southeastern Oklahoma State University.  He holds FINRA 
Series 3, 4, 7, 24, 27, 53, 55, 63, 65, 79, 86 and 87.

Fred Baerenz
AOG Wealth Management
ADISA Board Member
Fred is a graduate of Fork Union 
Military Academy and The College 
of William and Mary. He attended 
the University of Virginia for gradu-
ate school and studied International 

Relations. He is an Investment Advisor Representative, 
a Registered Principle, and an Accredited Investment 
Fiduciary. Fred holds Series 6, 7, 63, 65 and 26 Li-
censes. He is a frequent speaker at association and 
broker dealer meetings, and is currently completing the 
requirements to earn a Financial Planning Certificate 
from Kaplan University. Fred is an active member of the 
McLean Bible Church and has served in many local and 
regional capacities for the Crown Financial Ministries 
over the past ten years. In 2004, Fred was invited by 
Ron Blue to become a member of the Christian Financial 
Professionals Network. In 2013 he was elected to the 
Board of Directors of ADISA (Alternative & Direct Invest-
ment Securities Association) and is the first hybrid RIA 
invited to join the IPA (Investment Program Association). 
Fred is a co-author of the book Being in Business is a 
Funny Thing, Getting Out Is Not. Fred was also selected 
for the Leadership Loudoun Institute and his group proj-
ect started the Loudoun March of Dimes walk for Lou-
doun County. In 2010 he participated in the Leadership 
Fairfax Institute. He continues to be an active program 
alumna. He has also coached Division 2 Travel Soccer, 
and basketball for the Reston House league. Fred and 
his wife, Sheila, own a private financial services com-
pany in Great Falls, Virginia.

Brent Barton
Emerson Equity
Brent Barton, Executive Vice Presi-
dent of Emerson Equity, oversees 
the firm’s managing broker-dealer 
services. Mr. Barton’s is responsible 
for providing guidance and oversight 
for sponsors looking to distribute 

their offerings to both the financial advisors and the re-
tail investors. Diligent oversight of the sponsor offering is 
the primary charge of Mr. Barton’s team, who manages 
and balances the tri-fold needs of the sponsor, the selling 
group members and the regulators. Formerly, in his dual 
role as Senior Vice President for the independent broker-
dealer, WFG Investments, Inc, and President of the firm’s 
alternative investment subsidiary, WFG Equity Partners, 
Mr. Barton was responsible for developing a diverse prod-
uct platform that drove an average annual investment pool 
of $200 million. Prior to joining Williams Financial Group 
in 2002, Mr. Barton held leadership roles at Merrill Lynch, 

Rauscher Pierce Refsnes, Inc., and InterFirst Securities, 
Inc. Mr. Barton received his Bachelor of Science degree 
from the University of Oklahoma.

Karen Bean
NFP Securities
Session Coordinator

David Bellaire
Financial Services Institute

Mike Bendix
DFPG Investments
Session Coordinator
ADISA President-Elect
Mike Bendix is co-founder and CEO 
of DFPG Investments, Inc., an in-
dependent broker-dealer based in 
South Jordan, Utah, and currently 

chairs DFPG’s Real Estate Investment Committee. Ad-
ditionally, Mr. Bendix is the President of Bridge Equities, 
Inc., a branch office of DFPG located in Encinitas, Cali-
fornia. Mr. Bendix has over 25 years of experience in the 
real estate and financial services industries. Prior to his 
involvement with Bridge Equities and DFPG, Mike was 
an investment real estate representative for two national 
broker-dealers, specializing in raising capital for securi-
tized commercial real estate offerings. He also owned 
both a mortgage company specializing in financing for 
real estate developers and a Southern Californiabased 
real estate company. Mr. Bendix is President-Elect of 
the Board of Directors for ADISA. Mike received a Bach-
elor of Science in Information and Computer Science 
from the University of California at Irvine. He holds ac-
tive Series 24, 7 and 63 securities registrations and is a 
licensed real estate broker in California and Utah.

Joseph E. Binder
Inland Private Capital Corporation
Joseph E. Binder currently serves as 
IPCC’s Senior Vice President of Ac-
quisition Structure and Finance. Mr. 
Binder joined IPCC in April 2008 and 
previously held the positions of Senior 
Financial Analyst and Assistant Vice 

President. Mr. Binder oversees IPCC’s acquisition and 
structuring process, including underwriting, financing and 
preparation of its private placement offerings. He is also 
one of five members on IPCC’s CEO Council which is re-
sponsible for directing the company’s long term strategic 
plans. Mr. Binder received a bachelor degree in finance 
from the University of Wisconsin at Whitewater and began 
his career in 2004 working in commercial real estate bro-
kerage, followed by work in the commercial mortgage-
backed securities industry. Mr. Binder holds Series 7, 
63 and 79 licenses with FINRA, and Illinois Real Estate 
Broker’s license. He is also a member of the International 
Council of Shopping Centers (“ICSC”), Mortgage Bankers 
Association (“MBA”) and Urban Land Institute (“ULI”).
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John Bishop
Silver Portal Capital

Dean Borgh
W.P. Carey
Dean Borgh serves as Senior Vice 
President, Business Development Fi-
nancial Institutions, of Carey Financial, 
LLC. Prior to joining W.P. Carey, Mr. 
Borgh spent over 6 years with Wells 
Real Estate Funds, most recently as 

the Senior Vice President of Key Accounts. Mr. Borgh also 
served as the Managing Director of Field Sales for Wells 
Real Estate Funds Western sales division, where he man-
aged 10 regional sales teams responsible for raising capital 
for Wells products. Mr. Borgh began his tenure at Wells as 
head of the Financial Institutions Group, which focused on 
raising capital for financial institution broker/dealers. Previ-
ously, Mr. Borgh served nearly 10 years as Executive Vice 
President for Transamerica Capital, Inc. In that role, he was 
responsible for managing relationships with the company’s 
strategic financial institution distribution partners in the an-
nuity, mutual fund, and life insurance product lines. Prior to 
entering the financial services industry, Mr. Borgh was an 
associate attorney for nearly 5 years with the law firm of 
Fryberger, Buchanan, Smith & Frederick, P.A., concentrat-
ing in real estate law and estate planning. Mr. Borgh earned 
his B.A. from the University of Minnesota and earned his 
Juris Doctor from William Mitchell College of Law. Mr. 
Borgh currently holds Series 7, 6, 63 and 24 licenses.

Catherine Bowman
The Bowman Law Firm
Session Coordinator
ADISA Board member
Catherine Bowman founded The 
Bowman Law Firm in April 2008 in 
order to conduct due diligence on 
public and private securities offerings 

ranging in size to over $3 billion on behalf of independent 
broker/ dealers and investment advisors. Ms. Bowman 
also provides consulting on broker/dealer regulatory and 
compliance matters; researching ’33 Act, ’34 Act and ’40 
Act laws and regulations, broker/dealer regulations and 
state securities laws and regulations; and contract nego-
tiation and drafting. Prior to founding The Bowman Law 
Firm, Ms. Bowman was Chief Compliance Officer, Senior 
Vice President and Corporate Counsel for CNL Securi-
ties Corp., overseeing the compliance and due diligence 
departments. Earlier in her career at CNL, Ms. Bowman 
also oversaw the REIT offering document preparation and 
filing process. Ms. Bowman started her law career over 
17 years ago at Gray, Harris & Robinson, P.A. focusing 
on corporate and securities law practice for publicly held 
and privately held clients, including mergers and acquisi-
tions. Ms. Bowman received her J.D. from Washington & 
Lee University School of Law and her BSBA in Economics 
from the University of Florida. She is a member of the 
Florida Bar, the Tennessee Bar, has been admitted to the 

US Supreme Court, and has obtained her CRCP Designa-
tion from the FINRA Institute at Wharton.

Kevin Bradburn
Orchard Securities

Gurpreet Chandhoke
VII Peaks Capital

James Chang
Upright Planning
Dr. James Chang is the president of 
Upright Planning, LLC, and a sea-
soned financial advisor. He was the 
co-founder and managing partner of 
Acacia Financial Advisors, LLC. He is 
a Certified Financial Planner (CFP®), a 

Certified Retirement Counselor (CRC®), a Chartered Life 
Underwriter (CLU®), a registered investment adviser and 
a registered principal. His mission is to customize finan-
cial strategies to achieve each client’s financial goal. Dr. 
Chang often held finance and investment seminars, aimed 
at providing the right financial information. He often was 
invited by local community to present personal finance-
related topics, such as social security planning, invest-
ment, retirement and estate planning. He is active in com-
munity service. He has served in many community groups 
including President of Taiwanese Chamber of Commerce 
in Washington DC & an advisor of Montgomery College 
Foundation Planned Giving Committee.

Frank Chauner
Chauner Securities
Frank Chauner is president of Chauner 
Securities, Inc., a FINRA broker deal-
er since 1986 that specializes in the 
structuring and placement of Reg D 
real estate offerings sometimes acting 
as managing dealer. Frank previously 

worked for Northern Trust, Chicago, IL and Smith Barney 
& Co., New York City, and holds a BA from Northwestern 
University and MBA from University of Chicago.

Rebecca Cleary
NorthStar Realty

Sanford Coggins
VisionWise Capital
Session Coordinator
Sanford’s unique background as 
a Commercial Real Estate Broker/
Principal, and 25 years as a Wealth 
Advisor combines a history of real 
estate underwriting with the experi-

ence of an RIA. He is one of few professionals who have 
been able to successfully transition from being an RIA to 
becoming a Sponsor of RIA-friendly commercial real estate 
Alternatives through his company, VisionWise Capital. San-
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ford began his professional career as a Commercial Loan 
Officer at RepublicBank Dallas underwriting loans for real 
estate and energy related credits. He has since then served 
Investors as a Commercial Real Estate Broker and Principal 
of over $500 million in commercial real estate acquisitions 
and dispositions. Sanford later joined Merrill Lynch and be-
came Vice President, Wealth Management Advisory. Dur-
ing his 16-year tenure, Sanford managed more than $100 
million in client assets and liabilities and co-developed a 
three-year, $77 million pilot project creating financial op-
portunities for the regions ethnically diverse communities. 
Sanford earned one of Merrill Lynch’s most prestigious 
honors, the Lifetime Achievement Award, for his enduring 
leadership and excellence, both professionally and in the 
community. Sanford founded VisionWise Capital in Janu-
ary 2013, which now controls and manages $51 million of 
real estate assets. VisionWise is a commercial real estate 
fund focused on improving the way commercial real estate 
is delivered to and through Wealth Advisors. By pursuing an 
all-cash capital structure, VisionWise Capital is determined 
to eliminate the risks associated with bank debt, while ap-
plying a unique capital allocation that engenders a com-
petitive risk-adjusted return to the Advisor’s clients. Sanford 
holds a post-graduate Certificate of Entrepreneurship from 
the University of Southern California, and received his BA 
from the University of Texas at Austin. Sanford has been 
a featured speaker for colleges, universities, and industry 
conferences including courses on Cash Management and 
Business Financial Strategies at UCLAs Price Anderson 
School of Business. 

Carmine Cozelino
SQN Capital Management
Carmine Cozelino is the Vice President—Sales and Mar-
keting at SQN Capital Management. He most recently 
served as Vice president and National Sales Desk Man-
ager with ICON Investments, where he held multiple sales 
leadership roles since 2008. Prior to that Mr. Cozelino 
was a Senior Regional Consultant with AllianceBernstein 
charged with mutual fund and separately managed ac-
count distribution across the Midwest, working with RIAs, 
wire houses, and independent broker dealer reps. Mr. 
Cozelino received his B.A. in Political Science and Inter-
national Affairs from Hofstra University and currently holds 
FINRA Series 7, 39 and 63 Licenses.

Jack Creighton
SourceNet Investment Services

Chip Cunningham
Kaplan Voekler Cunningham & Frank
Session Coordinator
Chip’s practice includes corporate finance, fund forma-
tion, public and private securities offerings, securities 
and broker dealer regulation, mergers and acquisitions 
and other corporate matters, with a focus on real estate 
related securities and private equity matters. The follow-
ing transactions are representative of Chips experience: 
Represented $1 billion public, non-traded REIT in its 

initial public offering; Represented numerous real estate 
syndicators in Regulation D private offerings, including 
offerings designed for Section 1031 exchanges under 
the Internal Revenue Code; Represented issuers and 
leading regional, national and international investment 
banking firms in initial and follow-on public offering for 
REITs; Advised SEC-registered investment advisor on 
structuring private fund and fund of funds.; Represented 
broker dealer in private placement of value added real 
estate fund; Advised fund managers on Investment 
Company Act, Securities Act, Exchange Act, Investment 
Advisors Act, Trust Indenture Act and ERISA issues.

Terrence Davis
Baker, Donelson, Bearman, 
Caldwell & Berkowitz 
Terrence Davis is a shareholder in Baker Donelson’s 
Atlanta and Washington, D.C., offices and focuses his 
practice on serving clients in the financial services in-
dustry, including investment companies, investment 
company boards of directors, variable insurance product 
manufacturers and distributors, hedge funds, venture 
capital funds, private equity funds, investment advisers, 
and retail and wholesale broker-dealers. In connection 
with the design, offering and operation of public and 
private pooled investment vehicles, he renders advice 
on federal and state securities, corporate/ business 
trust, and mergers and reorganization. He advises 
broker-dealers, investment advisers and fund clients in 
connection with the design, implementation and evalua-
tion of their compliance programs. In addition, Mr. Davis 
routinely counsels clients in connection with regulatory 
examinations and enforcement actions. Mr. Davis also 
has significant experience in general corporate and 
business law, including business formation, acquisitions, 
contracts and financial issues.

Jason DeBono
NuView IRA
Jason is a ten-year veteran of the self-directed IRA in-
dustry. He has served as Director of Operations, and 
now, in his role as corporate Vice President, Jason 
heads up all of the business development activities for 
NuView IRA. For the past few years, he has focused his 
efforts on the Institutional Solutions department, which 
provides services to clients who work through advisor 
relationships and private investment sponsors, by rais-
ing awareness as to the potential and process of holding 
alternative assets within retirement accounts. His under-
standing of the practical aspects of self‐direction pays 
dividends both to his audiences as well as to NuView 
IRA clients. He is heavily recruited to speak in front of 
legal, accounting, and investment professionals about 
the power and possibilities available for IRA investors. 
Jason has hosted and been a guest on numerous radio 
shows and is often quoted in business publications. 
Jason is a graduate of the University of Central Florida 
and is designated as a Certified IRA Services Profes-
sional from the American Bankers Association. He is 
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also very active in the community by providing local high 
schools with education on personal finance as well as 
being a tireless promoter for the Wheelchair Foundation, 
with which he has helped organize charity drives and 
has personally distributed shipments of chairs to needy 
recipients in South America.

John Dickens
Franklin Square Capital Partners

Drew Dornbusch
NorthStar Realty
Drew Dornbusch manages product 
development for NorthStar Asset 
Management Group, Inc. Since en-
tering the alternative investment in-
dustry in 2004, Mr. Dornbusch has 
served in various capacities for a 

number sponsors. Prior to his work with financial prod-
ucts, Mr. Dornbusch practiced law at the Minneapolis 
office of Dorsey & Whitney LLP. He earned his bach-
elor’s degree from University of Minnesota and his juris 
doctorate from Cornell Law School. 

Michael Dunn
Seyfarth Shaw
Michael Dunn is a partner in the New 
York and Atlanta offices of Seyfarth 
Shaw LLP and services as vice co-
chair of the firm’s national Capital 
Markets Group, whose practice has 
focused on counseling public com-

panies on registration and reporting obligations under the 
Securities Act of 1933 and the Securities Exchange Act 
of 1934, including periodic reporting, responses to SEC 
comment letters, and requests for confidential treatment, 
compliance with listing standards and rules of national 
securities exchanges and national securities associations, 
and corporate governance. His transactional experience in-
cludes corporate debt and equity financing transactions, in-
cluding both IPOs and shelf takedowns, asset acquisitions, 
corporate formation and governance, and limited liability 
company counseling. Mr. Dunn also has counseled private 
companies on offerings of securities in private placement 
transactions under Federal Regulation D involving both debt 
and equity securities for clients from a wide range of indus-
tries, such as pharmaceutical, media and entertainment, 
and healthcare services. He also has counseled not-for-
profit corporations on formation and governance matters. 
Mr. Dunn earned his B.A. at Georgetown University and his 
J.D. at St. John’s University School of Law.

Alisha Edmund
Ascendant Capital

Damon Elder
Spotlight Marketing Communications
Damon Elder is an award-winning marketing and pub-
lic relations professional, as well as a founding partner 

of Spotlight Marketing Communications, a full-service 
marketing communications firm with specialized ex-
pertise in real estate and investment programs. Prior 
to co-founding Spotlight, Elder served as senior direc-
tor of communications with Grubb & Ellis Company, 
where he led all internal and external communications 
for the company’s investment management division. 
He supervised the marketing of multiple private and 
public securities offerings that raised in excess of $2.5 
billion through the independent broker-dealer channel. 
He has overseen all marketing and communications for 
Griffin-American Healthcare REIT II, a non-traded REIT 
that raised approximately $2.8 billion in investor equity 
between 2010 and 2013 and which recently announced 
its acquisition via a $4 billion merger with NorthStar Re-
alty Finance (NYSE: NRF).

Brett Evans
Evans & Kob
Session Coordinator
Brett Evans is a partner at Evans & Kob LLP, a full ser-
vice business law firm focused on serving the needs of 
the financial services industry in the areas of arbitration, 
litigation, BD/ RIA compliance and regulation along with 
private placement and issuer services. Evans counsels 
issuers, broker-dealers and representatives in both 
transactional matters and in arbitrations and securities 
investigations. Previously, Evans was the CEO and CCO 
of a FINRA member firm and was General Counsel and 
CEO of Texas Energy Holdings, Inc. Evans has extensive 
experience performing due diligence on mergers and 
acquisitions and offerings for both broker-dealers and 
asset management companies, drafting and structuring 
offering memorandums, providing operational, legal, 
due diligence and compliance management functions to 
FINRA member broker-dealers.

Craig Faggen
Triton Pacific Investment Corporation

Geoff Flahardy
ExchangeRight Real Estate
Geoffrey D. Flahardy, National Ac-
counts Director and Private Place-
ment Specialist, ExchangeRight 
Real Estate, since October 2014 
develops new product sales and 
new broker dealer relationships for 

ExchangeRight’s private placement offerings. He is a 
15 year veteran of the financial industry specializing in 
securitized 1031 exchanges for over 10 years having 
served at Inland Securities Corporation. Mr. Flahardy 
graduated Cum Laude from Kennesaw State Univer-
sity in Kennesaw, Georgia with a Bachelor of Science 
in Communication. He holds Series 7 and 63 licenses 
with the Financial Industry Regulatory Authority (FINRA). 
He lives in in the greater Atlanta area with his wife of 18 
years and seven beautiful children.
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Michael Freedman
GWG Life
Michael Freedman, our President, 
joined GWG in September 2014 
and was appointed President in No-
vember. For over a decade, he has 
been the life settlement industry’s 
chief advocate for laws promoting 

life settlements as a way for seniors to fund their retire-
ment and long-term care needs. Mr. Freedman was a 
driving force behind the development of life settlement 
laws in 42 states and more than 60 different pieces 
of legislation, including several Federal laws. Also in 
2014, Mr. Freedman was elected to the Board of Di-
rectors of the Life Insurance Settlement Association for 
a three-year term, and he founded Sentinel Solutions, 
LLC, a provider of strategic services to clients in the life 
settlement and related industries, including insurance 
and financial services. Previously he served as the Se-
nior Vice President of Government Affairs at Coventry 
First, LLC, a participant in the life settlement industry, 
from June 2002 to December 2013. Mr. Freedman 
received his Juris Doctor from the University at Buffalo 
School of Law in 1993, for which he served for two 
years as the Graduate Fellow in Public Interest/Public 
Service. Mr. Freedman was appointed as our President 
on November 13, 2014.

Jonathan French
Crown Capital Securities

Andy Friedman
Buttonwood Investment Services

Rick Friedrichs
Financial Media Group
Session Coordinator
As a respected subject mat-
ter expert in recruiting and fund 
promotion, Rick Friedrichs brings 
over 13 years of financial industry 
experience to his position as Di-

rector of Financial Market Sales for Financial Media 
Group (FMG). He possesses a solid understanding of 
the business challenges firms face when using email 
marketing to target financial intermediaries. Rick was 
instrumental in the development of Financial Media 
Group’s database of financial intermediaries and he 
possesses a keen knowledge of how to segment the 
market to meet precise business needs. Prior to join-
ing Financial Media Group, Rick spent several years as 
an advisor with American Express, as a recruiter for 
Ameriprise Financial and as a wholesaler for Fiserv. He 
actively consults with hundreds of financial firms rang-
ing from Fortune 100 companies to independent bro-
ker dealers and fund companies. Customers working 
with Rick can count on his dedication to outstanding 
service, market intelligence, and sound advice.

Deborah Froling
Arent Fox
Session Coordinator
Deborah S. Froling is a member of 
Arent Fox’s Corporate & Securities 
and Real Estate groups. She has 
extensive experience in public and 
private offerings of debt, equity, and 

convertible securities as both issuer’s and underwriter’s 
counsel primarily for real estate companies. She also 
has extensive experience in the tenant in common syn-
dication industry and the non-traded REIT, equipment 
finance, and oil and gas industries. Deborah has closed 
public and private debt and equity offerings, primarily 
for REITs, and other real estate companies, as well as 
equipment finance, oil and gas companies, and BDCs. 
She has also structured and closed numerous tenant in 
common syndications. She has also worked with public 
and private company clients providing general corporate 
counseling and advising on periodic and annual report-
ing and other Securities and Exchange Commission 
(SEC) disclosure requirements. Previously, Deborah 
worked for a nationally recognized law firm in real estate 
securities in Richmond, Virginia, and two national law 
firms in Washington, DC, and was an attorney-advisor 
in the Division of Corporation Finance at the SEC where 
she examined and analyzed transactional and periodic 
filings for compliance with federal securities laws, pri-
marily for REITs and syndicated limited partnerships. 
Deborah is a member of numerous professional as-
sociations and just completed a one-year term serv-
ing as President of the National Association of Women 
Lawyers. Her memberships include the Alternative and 
Direct Investment Securities Association (f/k/a the Real 
Estate Investment Securities Association) where she has 
served as the treasurer, a member of the board of direc-
tors and chair of the Legislative and Regulatory Com-
mittee; and the American Bar Association’s Section of 
Business Law, where she is a part of the leadership of 
the State Securities Subcommittee. Deborah was previ-
ously a member of the Legal and Regulatory Committee 
of the Investment Program Association.

Mike Frost
GPB Capital

Jacob Frydman
United Realty
Jacob Frydman is the CEO and 
Chairman of the Board of United Re-
alty Trust, Inc. and its advisor, United 
Realty Advisors, LP. Mr. Frydman 
has more than thirty years’ experi-
ence in developing and investing in 

real estate as well as in infrastructure and other business 
transactions. Through his affiliates, Mr. Frydman has ac-
quired over five million square feet of existing and to-be-
developed real estate located on the East Coast of the 
United States, and has participated in acquisition and 
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development transactions valued at over $1 billion. Mr. 
Frydman has spent the majority of his career focused on 
value-added investments based on his strengths in struc-
turing, financing and executing highly complex real estate 
transactions. He has developed residential projects, urban 
retail projects, suburban office buildings, medical office 
buildings, financial center office buildings, active adult 
communities, residential projects, senior housing, student 
housing, assisted living and specialized care facilities. Mr. 
Frydman has also been a guest lecturer on real estate 
finance at Columbia University’s Masters of Real Estate 
Development program, and as a participant in the Mas-
ter’s Lecturer series sponsored by New York Law School, 
where he lectured on “Risk and Relative Risk in Business 
Transactions.” Mr. Frydman is a graduate of Boston Uni-
versity (B.S. Finance) and Case Western Reserve Univer-
sity School of Law (Juris Doctor).

Michael Fugler
EuroFinancial
Session Coordinator
Mr. Fugler is a global expert and 
speaker on Entrepreneurship, deliv-
ering education, training, and dem-
onstration workshops on how to go 
from an idea on a napkin to a stock 

exchange listing and all the steps in between. Mr. Fugler 
has been a licensed Attorney for 40 years developing an 
expertise in international law and finance, international 
investment and merchant banking. He has also been 
an Investment Banker for the past 17 of those years 
being FINRA registered with Series 7, 24, 63, 79 and 
99 licenses and establishing offices and providing ex-
tensive consulting and guidance to institutional investors 
throughout Europe and the USA and now Asia.

Kevin Gannon
Robert A. Stanger & Co.
Mr. Gannon serves as Managing 
Director of Robert A. Stanger & 
Co., a nationally recognized invest-
ment banking and valuation firm 
specializing in real estate. Stanger 
has provided advisory or valuation 

services to virtually every real estate advisory firm ac-
tive in the public non-listed REIT industry and chaired 
the IPA Financial Standards Subcommittee during the 
two-year development of the IPA Valuation Guideline. 
Mr. Gannon directs the annual appraisal of over $3 bil-
lion of domestic and international real estate assets for 
non-listed REIT reporting and in connection with merger, 
acquisition and consolidation transactions, and the pro-
vision of valuation data for over $50 billion of non-listed 
partnership, REIT, and closely held business securities. 
Mr. Gannon also directs the firm’s activities in mergers 
and acquisitions, financing transactions, structuring of 
private and public equity offerings, litigation support and 
advisory services.

John Grady
RCS Capital Corporation
Session Coordinator
ADISA Vice President
John H. Grady is Chief Strategy and 
Risk Officer for RCS Capital Corpo-
ration (RCAP), and is President of 
National Fund Advisors and its in-

vestment company complex, the ARC Income Funds. 
He previously held management positions with various 
operating subsidiaries of RCAP, including Realty Capital 
Securities LLC. Prior to joining Realty Capital in Octo-
ber 2012, Mr. Grady was Chief Operating Officer and 
General Counsel of Steben & Company (2009 – 2012); 
Senior Adviser, Coil Investment Group (2008 – 2009); 
and CEO and President, Nationwide Funds Group (2006 
-2008). He previously worked at Turner Investment 
Partners/Constellation Funds Group (2001 - 2006), 
and was a partner with the law firm of Morgan, Lewis 
LLP (1995 – 2001). Mr. Grady received his J.D. in 1985 
from the University of Pennsylvania Law School, and 
graduated magna cum laude from Colgate University in 
1982. Mr. Grady has FINRA 7, 24 and 63 licenses, and 
is a member of the PA, MD, and DC bar associations.

Neil A. Greene
Newbridge Securities Corporation
Neil Greene’s career in the financial services industry 
began 28 years ago in the New York office of Lehman 
Brothers.  Currently, Neil is responsible for due diligence 
related to alternative investments and other packaged 
products, as well as the sales and marketing of the in-
vestments approved for sale at Newbridge Securities 
Corporation. Neil has a diverse background in the finan-
cial services industry and is credited with building the 
insurance, annuity and alternative investment depart-
ments at Newbridge Securities. He takes a strategic, 
yet personal approach when reviewing offerings and is 
active in the due diligence community attending various 
seminars and industry conferences. Neil graduated from 
Richard Stockton State College with a degree in finance 
and currently resides in Marina Del Rey, CA.

Amy Gunter
Proequities

Barbara Halper
FactRight
Spring Symposium Chair/Session Co-
ordinator
ADISA Board Member
As Principal and Chief Legal Officer 
of FactRight, LLC, President and 
CEO of FR Consulting Services, an 

affiliate of FactRight, Barbara provides expert witness, 
and consulting services on behalf of broker dealers, 
advisors, and insurance carriers. From 2003 to the 
present she has been focused on due diligence, suit-
ability and risk management related to alternative invest-
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ments. Barbara has served as a due diligence officer of 
a national broker dealer and chief operating officer for 
a securitized real estate syndicator. She has also been 
personally involved in the development, management, 
acquisition and disposition of commercial real estate for 
over 30 years. During that time, Barbara also practiced 
law and was a Magistrate in the Minnesota state court 
system. Barbara is a member of the Board of Directors 
of ADISA, co-chair of the ADISA Arbitration Subcom-
mittee, a member of the ADISA Conference Planning 
Committee and a member of the IPA Risk Management 
Committee and IPA WIN Committee. Barbara has held 
FINRA Series 22, 63 and 39 registrations and is a mem-
ber of the Securities Experts Roundtable.

Wolf Hanschen
Resource Royalty
Wolf Hanschen serves as a con-
sultant and 1031 Specialist for Re-
source Royalties in Dallas, TX. Mr. 
Hanschen is also the Co-Founder 
and Managing Director of Peregrine 
Energy Partners located in Dallas. 

Mr. Hanschen began his career at Noble Royalties where 
he spent 10 years from 2004-2014. During his time at 
Noble, Mr. Hanschen served in a variety of roles includ-
ing Campaign Fund Manager, Director of Investor Rela-
tions, and Senior Vice President of Sales. Throughout 
his career, Mr. Hanschen has raised over $400 million 
through the Broker-Dealer and RIA community, special-
izing in 1031 exchange investments out of real estate 
and into producing oil and gas properties. Mr. Hanschen 
earned his Bachelor’s Degree in Business from the Uni-
versity of Texas in Austin, TX and later received his MBA 
in Finance from Southern Methodist University in Dal-
las. He currently resides in Dallas with his wife Beth, his 
daughter Holland and son Finneus.

Alyson Harter
LeClairRyan
Session Coordinator
Ms. Harter is a Partner with LeClair-
Ryan in its Richmond office and fo-
cuses her practice on securities and 
commercial real estate. She repre-
sents sponsors and issuers in the 

structuring of a variety of syndications, including private 
placements, 1031 exchange offerings, initial and second-
ary public offerings for both traded and non-traded issu-
ers, and Regulation A offerings. Ms. Harter also assists 
clients with all aspects of related corporate governance 
matters, SEC compliance reporting and state securities 
regulation matters. She is a member of ADISA (Alterna-
tive and Direct Investment Securities Association) and has 
regularly served on its Conference Planning Committee. 
In addition to her securities practice, Ms. Harter is also a 
practicing commercial real estate attorney, which provides 
her with additional insight into the businesses and needs 
of her securities clients whose syndications are typically 

used to fund commercial real estate acquisitions or de-
velopments. Prior to moving to Richmond, she practiced 
in Atlanta for eight years. Ms. Harter received her Juris 
Doctor from Tulane Law School in 2001 and is licensed in 
New York, Massachusetts, Georgia and Virginia.

Cameron Hellewell
Orchard Securities
As General Counsel of Orchard Securities, LLC, Cam-
eron Hellewell’s responsibilities focus on drafting and 
negotiating agreements related to securities, insurance, 
real property, tax issues, and other legal matters related 
to Orchard. He also assists Orchard’s Chief Compliance 
Officer with respect to Orchard’s regulatory compliance, 
and works closely with Orchard’s outside counsel and 
the legal counsel to sponsors on a wide range of issues. 
Prior to joining Orchard, Mr. Hellewell’s professional ex-
perience includes working for an international commer-
cial real estate company, and a commercial real estate 
development company that developed assisted living 
centers, retail centers and office buildings. Mr. Hellewell 
earned his bachelor’s degree from the University of Utah 
and his juris doctorate from the Case Western Reserve 
University School of Law. He is also a member of the 
Utah State Bar, the District of Columbia Bar, and the 
American Bar Association.

Tom Hille
JRL Financial
Tom Hille is a registered rep with JRL 
Capital and an IAR with JRL Capital 
Advisors, LLC. His practice emphasis 
is on alternatives, with a specializa-
tion in oil & gas. He is responsible for 
overseeing due diligence aspects for 

the broker-dealer, as it pertains to the oil & gas industry. 
He seeks out and investigates opportunities in the field 
to determine which programs and sponsors to engage 
in further due diligence and/or selling agreements. He 
works with, and through, a network of industry experts 
in various aspects of the oil & gas sector to keep apace 
of pertinent information. He holds Series 6,7,24,53,65.

Howard Hirsch
Griffin Capital Corporation

Joshua Hoffman
Bluerock Capital Markets
Mr. Hoffman serves as the Senior Vice President of 
Operations for Bluerock Real Estate, which he joined 
in 2009. Mr. Hoffman is responsible for the day-to-day 
operations of the sponsor’s investment program syn-
dications, product marketing, and broker-dealer due 
diligence and support. Mr. Hoffman has more than 14 
years combined experience in due diligence, finance, 
management, sales, and sponsor operations experi-
ence. Mr. Hoffman has successfully marketed, struc-
tured, and completed more than 125 individual real 
estate private placement and public securities offerings 
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which including §1031-exchange Tenant-in-Common 
(TIC) and Delaware Statutory Trust (DST) programs, 
small and large multi-project land and development 
funds, private note/debenture programs, and private 
and public non-traded Real Estate Investment Trust 
(REIT) programs representing more than $1.5 billion of 
total capital placed. Mr. Hoffman received his B.A. in 
Business Administration from Boise State University.

Robert Hoffman
Franklin Square Capital Partners
Robert Hoffman is a Vice President of 
Product Communications at Franklin 
Square Capital Partners. He serves 
as a subject matter expert on the 
leveraged loan market and Frank-
lin Square products. He uses his 

knowledge and experience to develop key communica-
tions and resources to provide educational materials and 
positioning for Franklin Square’s alternative investment 
products. Prior to joining Franklin Square, Mr. Hoffman 
spent over 11 years at Nomura Corporate Research and 
Asset Management, Inc., an asset management firm with 
approximately $20 billion in assets under management, 
most recently as an Executive Director. At Nomura, he 
was responsible for loan portfolio management and trad-
ing and he and his team managed nearly $3 billion in loan 
assets for retail and institutional clients. Prior to becoming 
a portfolio manager, Mr. Hoffman was a senior credit ana-
lyst focusing primarily on first and second lien corporate 
loan issues. He covered a range of sectors including en-
ergy and gas, utilities, healthcare, chemicals, technology, 
autos and industrials. Mr. Hoffman is a Chartered Finan-
cial Analyst. He graduated from Columbia University with 
a bachelor’s degree in Political Science.

Robert Honigman
Arent Fox
Robert Honigman is a Partner in Arent Fox LLP’s Tax 
and Wealth Management & Planning Practice. His work 
crosses several industries, including real estate, technol-
ogy, media, automotive, manufacturing, energy, invest-
ment partnerships, private equity, and the financial sector. 
Robert represents clients in tax planning, controversy 
and legislative matters, with an emphasis on partnership 
and joint ventures in both the domestic and international 
context. His experience includes working on multibillion 
dollar asset divestitures, acquisitions and restructurings, 
as well as startup formations and routine tax planning. 
He also represents clients in front of the Internal Revenue 
Service (IRS) Chief Counsel’s Office, and at the audit and 
appeals levels. Prior to joining Arent Fox, Robert worked 
in the partnership and joint venture tax consulting group 
in the national office of a Big Four accounting firm. He 
also served as an acting assistant to the branch chief 
and as an attorney-advisor to the IRS’s Associate Chief 
Counsel, Passthroughs and Special Industries, where he 
drafted regulations, revenue rulings, private rulings and 
other administrative guidance in the area of partnerships, 

S corporations, and trusts and estates. Robert is a mem-
ber of the taxation section of the American Bar Associa-
tion (ABA) and the Chair of the Passthroughs and Real 
Estate Committee, taxation section, of the DC Bar. Robert 
has extensive teaching and public speaking experience, 
including venues such as ADISA, the ABA, Tax Executives 
Institute (TEI), and the DC Bar Association.

Kevin Hull
Robert A. Stanger & Co.
Mr. Hull currently serves as Chief 
Compliance Officer of Robert A. 
Stanger & Company, Inc. In addition 
to his position as CCO of Stanger, 
Mr. Hull also maintains an active 
law practice focused on provid-

ing service to broker-dealers, investment advisers and 
registered representatives in the areas of compliance, 
registration, disclosure, customer complaints, regulatory 
and enforcement defense, arbitration and expert wit-
ness services, in addition to providing advice on product 
operations, sales practices and marketing. Mr. Hull is 
an experienced securities lawyer with a multifaceted 
background from multiple positions in the securities in-
dustry, regulation and law. Mr. Hull began his career as 
a FINRA examiner in 1988 and served as the CFO and 
Chief Operating Officer of a retail broker-dealer before 
attending law school. After working for FINRA and the 
SEC during law school, Mr. Hull worked in large interna-
tional law firms in New York City and Southern California. 
For five and a half years immediately prior to reentering 
private practice, Mr. Hull was the chief executive officer 
of Grubb & Ellis Securities.

Matt Iak
U.S. Energy Development Corporation
Matthew Iak is National Sales Director 
of U.S. Energy Development Corpora-
tion. Mr. Iak joined U.S Energy in 2005 
bringing with him brokerage experi-
ence of managed business in excess of 
one billion dollars. Among his notable 

career accomplishments, Matthew became the youngest 
Vice President at one of the world’s most prestigious money 
management firms. Matthew regularly addresses a host of 
organizations within the financial community throughout the 
United States discussing the advantages of oil & gas invest-
ments along with his unique high end strategies for estate 
planning, gifting & tax mitigation.

Lee Iredell
RCS Capital Corporation
Ms. Iredell joined Realty Capital Se-
curities as Vice President of Sales 
in January of 2009. In the 6 years 
since, she has been responsible for 
establishing and managing various 
sales initiatives for the firm, including 

the National Webinars, Chairman’s Meetings and other 
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web-based advisor educational platforms and special 
projects, in addition to serving in a hybrid wholesaling 
role. Her focus is currently on the development of the 
selling group sales as Vice President, Product Manage-
ment, heading up RCS’s product launches and market-
ing plans across the platform. Previously she served 
as Vice President and Senior Wholesaler for the West 
Coast at Lightstone Securities, 1031 Operations Man-
ager at Cole Capital and Assistant Vice President, West 
at ICON Securities Corporation. Prior to this, Ms. Iredell 
was on the retail side of the industry as a registered rep-
resentative at a regional Broker Dealer in Arizona. She 
holds FINRA Series 7, 24, and 63 licenses as well as an 
Arizona Real Estate license.

John Isakson
Preferred Apartment Communities
John Isakson, Chief Capital Officer 
of Preferred Apartment Communities 
(PAC), has spent his entire profes-
sional career in the real estate indus-
try. Prior to his role at PAC, John was 
a founding partner with John Williams 

in starting Williams Asset Management (WAM) in Janu-
ary 2006. WAM was an investment and asset manage-
ment firm that ran a private equity fund from 2006 to 
2013. Isakson also served as CEO of Tarpon Develop-
ment, LLC – a company he co-founded in 1999. Prior 
to starting Tarpon Development, Isakson served as vice 
president of finance for Julian LeCraw & Company and 
as a loan officer for Wachovia Bank financing a real es-
tate assets in various sectors. In his roles, he has raised 
equity and debt and closed on transactions with a wide 
range of financial instruments – from traditional construc-
tion and acquisition financing to sophisticated bond and 
tax credit financing. He has participated in transactions 
ranging from acquisition and renovation of properties to 
the construction of high rise apartments to the refinancing 
and repositioning of a variety of apartment communities. 
Throughout his real estate investment career, Isakson has 
participated in transactions, representing over 22,000 
units and a total capitalization of over $2.0 billion. Isakson 
earned a bachelor’s degree in Economics at Tulane Uni-
versity, and earned his master’s degree in Economics at 
the University of Georgia. He lives in Atlanta with his wife 
Susan and four children.

Sameer Jain
RCS Capital Corporation
Sameer Jain is chief economist and 
managing director at American Re-
alty Capital, where his duties include 
risk management, firm strategy and 
direction development, as well as 
alternative investments. He has 18 

years of investing experience during which his responsi-
bilities have included the formulation of investment strat-
egy, the development of risk management practices and 
asset allocation models, creation of thought leadership, 

and the assessment and engagement of real estate, 
private equity and hedge fund managers. Previously, 
Jain headed investment content and strategy at UBS 
Alternative Investments, where he was also responsible 
for all illiquid investing across the platform. Earlier, he 
was at Citi Capital Advisors, Cambridge Alternative In-
vestments and SunGard System Access. He has written 
academic and practitioner articles on alternative invest-
ments, many of which are available in the public domain 
at SSRN. Jain is a graduate of Massachusetts Institute 
of Technology and Harvard University.

Ken Johnson
Florida Atlantic University

Robert Jones
Emerson Equity
Robert Jones, a Partner at Managing Broker Dealer So-
lutions and Director Due Diligence at Emerson Equity, 
manages the firm’s due diligence requirements as well 
as oversees all reporting, compliance and FINRA/SEC 
communications as it relates to managing broker dealer 
activities. Mr. Jones served as a Vice President of Alter-
native Investments for a mid-sized independent broker 
dealer, where he was responsible for due diligence and 
oversight of the alternative investment platform. Prior to 
that Mr. Jones was Chief Compliance Officer for another 
FINRA registered broker dealer. Mr. Jones received his 
Juris Doctorate from the University of Texas School of 
Law and is licensed to practice in the State of Texas. He 
earned a bachelor’s degree majoring in economics from 
the University of Texas. He holds both a Series 24 and 
Series 7 securities license through FINRA.

Robert Kaplan
Kaplan Voekler Cunningham & Frank
Rob’s practice is concentrated in the 
areas of securities, business rep-
resentation and real estate invest-
ment. His experience representing 
businesses is wide ranging, includ-
ing: business formation; mergers 

and acquisitions; general corporate and commercial 
law; securities compliance and offerings; tax; trade 
secrets; strategic partnerships/joint-ventures. Over his 
career, Rob has been counsel in securities offerings/ 
transactions and syndications worth over $2 billion. Rob 
spearheads the firm’s practice area on the JOBS Act 
and Regulation A. Rob has appeared on radio and tele-
vision, as well as in print media, offering commentary on 
the JOBS Act. Recently, he was appointed for a four-
year- term by Governor Robert McDonnell to the Virginia 
Board of Housing and Community Development. Rob is 
admitted to practice in the Commonwealth of Virginia 
and the District of Columbia, as well as before the U.S. 
District Court, Eastern District of Virginia.

Jason Kavanaugh
Concorde Investment Services
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Mike Kell
AI Insight
Mike Kell joined AI Insight in 2011. 
Prior to joining AI Insight Mr. Kell 
was with Cadaret, Grant & Co., Inc. 
where he was a Compliance Analyst 
responsible for the duties of a Com-
pliance Officer and an Alternative 

Investment Due Diligence Analyst. He was previously a 
Financial Advisor with First Command Financial Planning 
and is a Veteran of the United States Air Force. Mike 
earned his MBA from the Sorrell College of Business at 
Troy University and has held FINRA Series 3, 6, 7, 22, 
24, 63 and 65 licenses as well as a Life, Health and 
Variable Contracts license.

Susan Kelly
Commonwealth Financial Network

Nati Kiferbaum
Inland Private Capital Corporation
Nati N. Kiferbaum joined Inland in 
January 2012 and currently serves as 
an Assistant Vice President - Invest-
ment Product Manager of IPCC. Prior 
to working for Inland, Mr. Kiferbaum 
was an analyst for Morgan Stanley 

Smith Barney in Chicago, Illinois. Mr. Kiferbaum joined 
Inland as a financial analyst for IPCC and a year later as-
sumed the role of senior financial analyst. Mr. Kiferbaum 
is currently the head of the Capital Markets Group which 
is responsible for overseeing IPC Corp.’s capital raising 
initiatives, developing the marketing strategy, and manag-
ing the due diligence process with Inland’s selling group 
for each new offering. Additionally, Mr. Kiferbaum works 
closely with Inland Securities Corporation, its internal 
sales staff, and registered representatives by providing 
education on Inland’s private placement products. He re-
ceived his bachelor degree in finance from the University 
of Iowa. Mr. Kiferbaum holds Series 7, 63 and 79 licenses 
with FINRA and, is a member of ADISA, and is co-chair of 
the due diligence committee. 

Rajeev Kotyan
Innovative Advisory Group
Rajeev Kotyan is a Principal at Inno-
vative Advisory Group. He also holds 
the position of Chief Compliance 
Officer and Chief Risk Manager. 
His roles at IAG are co-chair of the 
Investment Committee and Head of 

the Alternative Investment Risk Management Group. He 
provides the compliance and risk management guide-
lines required to analyze client portfolios spanning both 
traditional and non-traditional asset classes. Rajeev’s 
background includes corporate and institutional risk 
management, strategy planning for business, product 
development, and financial products and strategies, 
such as algorithmic trading, transaction cost analysis, 

quantitative analysis and cross-asset class strategy trad-
ing. His tenure includes working with a number of start-
up technology and financial firms, including Charles 
River Development & Brokerage, Progress Software, 
Investors Bank and Trust, eXcelon Corporation, IDD In-
formation Services (subsidiary of Dow Jones), and Citi-
corp Securities KK (Tokyo, Japan). He has participated 
actively in the standardization for information exchange 
of financial derivative products with creation of Financial 
Products Markup Language (FpML.org), a division of 
ISDA (International Swaps and Derivatives, Inc.).

Michaeljohn Kudlik
Financial Services Group
Session Coordinator
Kudlik began his career at 17 on 
the floor of the New York Stock 
Exchange. After graduating from 
Texas A&M, he became a regis-
tered rep with a wire house firm. 

Several years later, he left the wire house and began 
his own financial planning firm where he was one of the 
first fee-forservice planning firms. After receiving his 
CFP designation, he became an adjunct professor for 
the College of Financial Planning and taught the CFP 
courses. Several years later, he sold his firm to an NYSE 
member firm and started their financial planning depart-
ment. His responsibilities included supervising 35 retail 
branches in all off board products [insurance, annuities, 
mutual funds, separate accounts, limited partnerships 
(oil & gas, real estate, equipment leasing, movies, etc)]. 
While employed at the wire house, he was credited with 
being the first to raise over $ 1 billion in real estate. After 
leaving the NYSE firm, he has had several marketing 
management positions with Deutsche Bank, New York 
Life Investment Management, ING, Orchard Securities 
and United Realty.

Steph LaFlamme
CNL Securities
Steph Laflamme serves as senior 
vice president of fund management 
for CNL Financial Group Investment 
Management and is focused on 
business development for Corpo-
rate Capital Trust. Mr. Laflamme has 

experience in directing product development, creating 
sales strategies and working closely with both whole-
sale and retail clients. Prior to joining CNL in 2013, he 
led the national accounts team and business develop-
ment at a northern California business development 
company. In addition, he spent five years at First Allied, 
where he managed the firm-wide approval and adoption 
of alternative investments, annuities, mutual funds and 
insurance products. He has nearly 10 years’ experience 
on Wall Street—as an investment banker at Salomon 
Smith Barney and as a fixed-income trader as Goldman 
Sachs—servicing institutional clients and investors and 
focusing primarily on the marketing, origination and dis-
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tribution of complex equity, fixed-income and alterna-
tive investments. Mr. Laflamme graduated from Queens 
University in Ontario, Canada with a Bachelor of Arts 
in Economics and Psychology, and received his Master 
of Business Administration from the University of Cali-
fornia, Los Angeles. Mr. Laflamme currently holds his 
FINRA Series 7, 24 and 63 licenses.

Dave Laga
DFPG Investments
Session Coordinator
Dave Laga is Chief Operating Officer 
of DFPG Investments, Inc. (“DFPG”) 
and also oversees the firm’s due 
diligence program. DFPG is a full 
service, independent broker/dealer 

with industry leading expertise in securitized real estate 
and alternative investments. Mr. Laga began his career 
as a due diligence analyst and reviewed over $3 billion 
worth of securitized real estate transactions. In 2006, 
he became the Director of Due Diligence for Orchard 
Securities where he was directly involved in the coor-
dinating, structuring and due diligence processes for 
those investment offerings managed by Orchard. Mr. 
Laga also served as Vice President of a national real 
estate sponsor during which time he was involved in the 
management of the company’s portfolio of commercial 
real estate assets as well as analyzing acquisition op-
portunities. Prior to joining DFPG, Mr. Laga served as 
Chief Operating Officer for FR Risk Management, LLC, a 
division of FactRight, LLC, where he was responsible for 
managing and directing the firm’s broker/dealer services 
organization. Mr. Laga received a Bachelors of Science 
degree in Finance from the University of Utah and cur-
rently holds active Series 7, 24, 27, 51, 63 and 99 se-
curities registrations. 

Matt Leiter
GK Development
In Matt’s role as Senior Vice Presi-
dent - Equity Markets for GK De-
velopment, Inc. he manages legacy 
investments and its investors. Matt 
also structures new investment 
products for distribution to Broker 

Dealers, Family Offices, and Institutional investors. Matt 
manages and monitors the financial performance of the 
company’s four equity funds and seven single-asset 
real estate investment offerings. He has also selected 
and managed GK’s National Sales, Key Accounts and 
Wholesaling team, leading them to more than $50M 
raised in less than two years, allowing for the purchase 
or recapitalization of more than $200M of RE assets. 
Before joining GK Development, he was General Man-
ager at the Leiter Group, a Florida real estate develop-
ment firm with a focus on mixed-use multi-family public/
private projects. There he led in managing and develop-
ing projects with a combined value of over $300M. He 
also has experience as the Chief Operating Officer of a 

European software company and as a sales manager at 
Caterpillar, Inc., where he worked for six years Matt re-
ceived his Bachelor of Science degree from the Univer-
sity of Illinois at Champaign - Urbana and his Masters of 
Business Administration from the University of Chicago.

Rosemarie Leong
Sandlapper Securities
Session Coordinator
Ms. Leong has been in the securi-
ties industry for over 15 years star-
ing at Paine Webber, then moving 
on to Prudential Securities, Met Life 
Securities and Smith Barney, serv-

ing in various branch sales and management capacities. 
She has been performing due diligence for a number 
of national independent brokerdealers, sponsors and 
businesses in the United States, Canada, Europe and 
Asia for the past several years. Ms. Leong has held 
FINRA 7, 63, 65 and 79 licenses. She holds a BA (Hon-
ors) from U.B.C. in Vancouver, Canada, an M.A. from 
Webster University- Geneva, Switzerland and attended 
Southwestern University School of Law in Los Angeles, 
CA. Ms. Leong is fluent is four languages. She is an ac-
tive community volunteer and a current member of the 
Vegas PBS Women’s Engagement Council.

Norman Leslie
Lodging Opportunity Fund
Norman Leslie, president and CEO, 
has 28 years of real estate experi-
ence and has worked extensively 
in the hotel industry. He organized 
National Hospitality Services (NHS) 
in 2000, which today manages 13 

hotels across the United States and is recognized as a 
Top 200 management company by size. As co-owner 
and COO of Lexstar Real Estate Services, he has devel-
oped several hotels, offices and retail centers through-
out North Dakota; and he co-founded Heritage Homes, 
a premiere homebuilder in the Fargo-Moorhead market. 
In 2010, Mr. Leslie formed Lodging Opportunity Fund, 
LLLP; followed in 2013 by the Lodging Opportunity 
Fund, REIT. He serves on several regional and industry 
Boards, lives in Fargo, North Dakota, and is married with 
two sons.

Kimberlee Levy
Concorde Investment Services
Session Coordinator
Kim is the Chief Compliance Officer 
of Concorde Investment Services, 
LLC and Concorde Asset Manage-
ment, LLC. Headquartered in Michi-
gan, Concorde Investment Services 

is a FINRA member firm registered in all 50 states and 
several territories, and is affiliated with Concorde Asset 
Management, LLC, a SEC registered investment adviser, 
and Concorde Insurance Agency, LLC. Kim is respon-
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sible for providing compliance and legal advice to man-
agement and personnel on its various business lines, 
including developing and implementing an effective 
compliance system throughout the organizations. As an 
officer of the firm, Kim is a member of the management 
and due diligence committees.
Kim started her career in compliance back in 1999 and 
has experience with firms of all sizes. Previous compli-
ance and legal experience includes: alternative invest-
ments; advertising regulation for mutual funds and 
separate accounts and ensuring adherence to the Global 
Investment Performance Standards (GIPS) advertising 
guidelines; copyrights; record retention; public disclosure 
of reportable information; and statutory disqualifications. 
Kim is a graduate of the DePaul University College of Law 
in Chicago, Illinois where she received her Juris Doctor in 
1999. She was also conferred a Bachelor of Arts in Social 
Science with a concentration in Sociology from Michigan 
State University in 1996. Kim is a member of the State 
Bar of Michigan and frequently speaks at industry confer-
ences on topics such as due diligence, alternative invest-
ment suitability and regulatory issues.

Eileen Loustau
Pensco Trust Company
As Senior Vice President of Market-
ing, Eileen Loustau is responsible for 
PENSCO’s retail and institutional mar-
keting strategies, client retention/ac-
quisition programs, digital and social 
media marketing, client communica-

tions, PR and events. Prior to joining PENSCO in 2013, 
Eileen held various senior marketing roles at financial ser-
vices firms including: Global Director of Social and Digital 
Marketing for BlackRock, Director of Advisor Education 
for Barclays Global Investors, Vice President of Financial 
Advisor Communications for Charles Schwab and Vice 
President of Retail Branch Marketing for Wells Fargo 
Bank. Eileen graduated with a B.A. from the University of 
California, Berkeley, and a M.B.A. from Georgetown Uni-
versity. Eileen currently lives in Berkeley with her husband 
and son and enjoys participating in biking and walking 
events to raise money and awareness for breast cancer, 
diabetes and leukemia.

Ray Lucia
Lucia Securities

Peter Magnuson
Securities America
ADISA Board member
Securities America - Manager, Due 
Diligence 2013-2014 First National 
Bank of Omaha - Sr. Credit Analyst 
2012-2013 DMMS & Associates 
- Founder 2009-2012 DeWaay 

Financial Network - Due Diligence Officer and Invest-
ment Banking Analyst 2007-2009 Masters of Securities 

Analysis and Portfolio Management - Creighton Univer-
sity, 2011 Bachelors of Business Administration - Con-
cordia University, 2006

Bart Malcom
The Bowman Law Firm

Corey R. Maple
Lodging Opportunity Fund
Corey serves as Lodging Opportunity Fund, REIT’s Board 
Chairman. He attended North Dakota State University on 
a National Merit Scholarship, receiving a BS in Electrical 
Engineering in 1989. In 1993 he purchased Maier Engi-
neering, the firm he worked for out of college. In 1996 he 
formed MiniMax Corp, a field automation company, which 
he helped take public after a merger with Powel, ASA in 
2006. In 2008 Powel/MiniMax was purchased and taken 
private by a Scandinavian conglomerate. Corey serves on 
various boards including LOF’s first fund. He is married 
and has a son and a daughter.

Peter Matejcak
Bryan Cave
Peter Matejcak is an associate in the 
Chicago office of Bryan Cave LLP, 
and is a member of the firm’s Tax 
Advice and Controversy Client Ser-
vice Group.  Mr. Matejcak’s practice 
focuses on a wide variety of tax and 

general transactional matters.  Mr. Matejcak’s real es-
tate capital markets experience includes tax planning for 
various real estate structures and transactions, including 
real estate investment funds, leveraged partnerships, 
joint ventures, REITs and Section 1031 structures, such 
as tenancy-in-common arrangements and Delaware 
Statutory Trust offerings.  Mr. Matejcak regularly con-
tributes to Real Estate Taxation as a REIT columnist.  In 
addition, Mr. Matejcak regularly advises clients with re-
spect to both the tax and corporate aspects of mergers, 
acquisitions, joint ventures, strategic alliances and other 
business combination transactions.  Prior to attending 
law school, Mr. Matejcak worked in public accounting 
in the Private Company Services group at Pricewater-
houseCoopers LLP, providing tax compliance and plan-
ning services to private and middle-market companies 
and their owners. Mr. Matejcak is a Certified Public Ac-
countant, and received his BS/MS from the University 
of Illinois at Urbana-Champaign and JD from the Loyola 
University Chicago School of Law.

Greg Mausz
Preferred Apartment Communities
Greg Mausz is currently Executive 
Vice President of Operations & Due 
Diligence at Preferred Apartments 
Communities. Most recently Greg 
held the role of Managing Direc-
tor of Cape Securities and Cape 

Investment Advisory, a nationally ranked independent 
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broker dealer and SEC registered RIA. In recent years 
Greg was also hold the roles of Chief Operating Officer 
of Investaire, a FactRight Company, National Director 
of Training and Development and a Due Diligence Of-
ficer at J.P. Turner & Company, a Top 50 Independent 
Broker Dealer. Mausz began his career in consulting 
in the governmental sector working for the Council of 
Cooperating Governments. He migrated from a govern-
mental focus to personal consulting when he became 
a financial advisor with Prudential Securities, Inc. After 
three years of managing individual and corporate assets, 
Mausz spent the next ten years working for three spon-
sors offering real estate and oil & gas investments. He 
has spent 17 years in financial services industry, either 
directly raising or overseeing the capital raise of over 
$8 billion. Greg received a BS in Business Management 
from Samford University and a MBA from the Executive 
Program at Kennesaw State University. Mausz currently 
holds FINRA licenses 7, 24, 63, 65 & 79 and is also 
insurance licensed.

Jim Maxson
Culhane Meadows
Jim is a partner in the firm’s Insur-
ance-Linked Securities Practice. Mr. 
Maxson’s areas of expertise include 
insurance-linked securities, merg-
ers and acquisitions, private place-
ments, general corporate matters, 

insurance regulatory issues and life settlements. Mr. 
Maxson’s practice focuses on all aspects of insurance-
linked securities and insurance capital markets. He has 
performed extensive work in the areas of licensing, reg-
ulatory compliance, fund structuring and portfolio acqui-
sitions. Mr. Maxson was a partner at a Morris, Manning 
& Martin, LLP for several years, and prior to that worked 
for four years as the Executive Vice President, General 
Counsel and Acting Chief Operating Officer of a lead-
ing life settlement provider company where he was re-
sponsible for all compliance and legal matters, including 
interpretation of legislative and regulatory requirements 
and compliance with securities law. Mr. Maxson was 
previously a senior associate at Paul Hasting, LLP where 
he practiced in the areas of securities and mergers and 
acquisitions. He also clerked for the Honorable Alice M. 
Batchelder on the U.S. Court of Appeals for the Sixth 
Circuit. Mr. Maxson is a frequent presenter on topics re-
lated to the life settlement industry. He sits on the Board 
of Directors of the Life Insurance Settlement Association 
(“LISA”), the oldest and largest association represent-
ing the life settlement industry, and is a member of the 
Executive of the European Life Settlement Association.

Jim McAlister
Rockspring Capital

Amy McIlwain
Financial Social Media
Entrepreneur, author, speaker, and 
worldwide connector, Amy McIlwain 
is recognized internationally for radi-
cal new ways of thinking about So-
cial Media. Amy launched Financial 
Social Media in 2010 which spe-

cifically addresses the compliance issues surrounding 
social media and the financial industry. With her unique 
background in both online marketing and financial ser-
vices, she knows which media vehicles work and the 
marketing language needed to deliver results. Amy con-
tinues to teach others about the power of Social Media 
marketing and has conducted many live trainings and 
webinars for thousands of people worldwide. Additional-
ly, her content has been featured in several top financial 
industry publications, programs, blogs, and websites, 
including the Wall Street Journal, NBC, ABC, and Fox.

Brannon McPherson
MDS Energy Development
Brannon McPherson is the Manag-
ing Vice President of MDS Energy 
Development and Vice President of 
Sales –National Accounts for MDS 
Securities, LLC. From March 2007 
until joining MDS Energy Develop-

ment in Dec. 2011, Mr. McPherson was employed 
as Regional Marketing Director by Atlas Energy, L.P. 
Previously, he worked as an institutional sales and 
marketing consultant for the Teachers Insurance An-
nuity Association-College Retirement Equities Fund 
(TIAA-CREF) from Jan. 1995 until March 2007. He is 
the author of Front Range Fatties: The Best Mountain 
Biking Trails in the Front Range (released 1996). Mr. 
McPherson received a B.A. and an M.B.A. degree from 
Regis University. He resides in Denver, Colorado with 
his wife and three children. He is actively involved and 
serves on numerous nonprofit boards to provide a better 
opportunity for his community. He enjoys spending time 
with his family, skiing, hiking and cooking.

Craig Merkt
Commonwealth Capital Corporation

Phil Meyer
Inland Private Capital Corporation
Phil Meyer, Private Capital Consul-
tant, Inland Securities Corporation, 
is responsible for partnering with 
financial advisors complete suc-
cessful 1031 exchanges and cash 
investments with Inland Private Capi-

tal Corporation. He began his career at Inland in 2012 as 
Financial Analyst in Asset Management for Inland Private 
Capital Corporation and was promoted to Private Capital 
Consultant in 2014 and currently holds a FINRA 7 and 
63 license. Prior to Inland, Phil was at Principal Financial 
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Group as part of their real estate investments group. In 
2011, Phil graduated from the University of Northern 
Iowa with a Bachelors of Arts in Real Estate and Finance.

Bryan Mick
Mick & Associates
Bryan S. Mick is the President of 
Mick & Associates, P.C., LLO in 
Omaha, Neb., and a provider of in-
dependent due diligence services 
for various broker-dealers and reg-
istered investment advisors through-

out the country. Mr. Mick was formerly a partner with 
Blackwell Sanders Peper Martin, a regional law firm 
based in Kansas City, Missouri. Mr. Mick received his 
BSBA (Finance) and MBA from Creighton University. He 
graduated in 1989 from the Creighton University School 
of Law (with distinction), where he was a member of the 
Creighton Law Review and authored an ABA-nominated 
article on hostile takeover defenses. Mr. Mick is admit-
ted to practice in Nebraska as well as the U.S. District 
Court for the District of Nebraska, and is a member of 
the Securities and Real Estate Sections of the ABA.

Michael Miller
SIGMA Financial Corporation
Michael Miller has served as the due 
diligence officer for SIGMA Financial 
Corporation and Parkland Securi-
ties LLC for 8 years. With a focus 
on alternative investments, Mr. Miller 
is responsible for all product analy-

sis to determine if the broker-dealers will secure selling 
agreements in real estate, oil and gas, equipment, hedg-
ing strategies, managed futures as well as more highly 
specialized offerings. Mr. Miller brought over 38 years of 
accounting, tax, investment advisory and financial plan-
ning experience. He began his career with Grant Thorn-
ton in the audit practice within their Energy Group. He 
transitioned to tax and became accredited in oil and gas 
taxation. Mr. Miller subsequently transferred to the real 
estate practice. After a brief stint as a registered represen-
tative, Mr. Miller joined KPMG as a Tax Senior Manager 
in their Personal Financial Planning (PFP) group. He was 
recruited by Deloitte Tax where he served as a leader in 
their corporate sponsored financial planning group within 
their Private Client Advisors practice. During his Deloitte 
tenure, Mr. Miller managed large employer engagements 
and delivered comprehensive financial planning to many 
executives, business owners and high net worth individu-
als. In addition, Mr. Miller served as a team member to 
several large real estate clients implementing proprietary 
cutting edge tax strategies including 1031 transactions. 
Mr. Miller has earned his Certified Public Accountant 
(CPA), Personal Financial Specialist (PFS), Certified Fi-
nancial Planner (CFP), Chartered Life Underwriter (CLU), 
and Chartered Financial Consultant. Additionally, Michael 
has been an active PFP task force member for the Michi-
gan Association of Certified Public Accountants, served 

6 years on Wayne State University’s Planned Giving Ad-
visory Committee and has been a frequent speaker to 
the Michigan Association of Certified Public Accountants 
(MACPA), Financial Planning association (FPA), Society 
of Chartered Financial Analysts (CFA) and Alternative & 
Direct Investment Securities Association (ADISA, formerly 
known as REISA).

Paula Miterko
Miterko & Associates
Session Coordinator
Miterko & Associates is an indepen-
dent due diligence consulting firm 
that was formed in 1989. The prin-
cipal of Miterko & Associates is Paula 
Miterko. Paula has been responsible 

for investment research and portfolio monitoring of private 
and public securities issues for over 25 years. For three 
years, Ms. Miterko was a Due Diligence Analyst with a 
large national broker/dealer located in Atlanta, Georgia. 
She worked with a NYSE member brokerage firm in Dallas 
where in addition to front-end analysis Ms. Miterko was 
responsible for certain workouts and debt re-negotiations 
for poor performing partnerships that were sold by the 
firm prior to her arrival. Ms. Miterko spent over one year 
with a national real estate syndication firm acting as Due 
Diligence Liaison. In 1986 she joined a mid-sized FINRA 
brokerage firm in San Diego as a Due Diligence Analyst 
and was promoted to Vice President of Due Diligence in 
1987. She was responsible for investment approval for 
virtually all syndications and the tracking of portfolio per-
formance for two affiliated broker/dealers and an affiliate 
investment research firm servicing a number of unaffili-
ated broker/dealers representing several thousand finan-
cial planners. Investment Advisor Magazine selected Ms. 
Miterko as one of the top Due Diligence Leaders in 1992, 
1993 and 1994. These were the only years in which inde-
pendent research firms were included in the peer based 
voting process, and Miterko & Associates was the only 
firm and Ms. Miterko was the only individual to earn this 
distinction. Ms. Miterko actively participates in the In-
vestment Program Association (IPA), The National Due 
Diligence Association (NDDA) and ADISA. She holds a 
Bachelor of Business Administration in Finance/Econom-
ics from the University of Georgia.

Lilian Morvay
Catlin

Rick Murphy
Berthel Fisher
Rick Murphy is President of Berthel 
Fisher & Company Financial Servic-
es, Inc. and Securities Management 
& Research, Inc.  He also serves as 
Vice President, Commercial Power 
Finance, Inc., f/k/a Berthel Fisher 

& Company Leasing, Inc.   Rick started with Berthel 
Fisher in 1995 as Director of Sales & Marketing for its 
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equipment finance subsidiary.  Rick was promoted to Sr. 
Vice President of the broker dealer in 2008, Executive 
VP in 2009 and was recently elected President in Janu-
ary 2011. He is a member of the executive management 
team at Berthel Fisher & Company Financial Services, Inc. 
and oversees Business Development, Operations, Man-
aged Money Dept., and the Insurance Dept. for the broker 
/ dealer.  Rick holds NASD securities licenses 7, 66, and 
24. Prior to joining Berthel Fisher, Mr. Murphy was a prin-
cipal owner of two agricultural related businesses for 15 
years. He attended Texas Christian University.

Maksim Netrebov
Maks Financial Services
Maksim Netrebov is the founder and 
president of Maks Financial Services, a 
registered investment advisor in Princ-
eton, NJ. As an independent advisor, 
Maksim & his company work with their 
clients, to help simplify their lives by 

providing ongoing, financial planning and asset manage-
ment services. Maks Financial Services employs com-
prehensive financial planning and alternative investments 
to create a holistic, risk managed strategy for their clients. 
Prior to founding Maks Financial Services in 2009, Maksim 
Netrebov spent time at UBS Financial Services and Ameri-
prise Financial, then known as American Express Financial 
Advisors. Mr. Netrebov attended Pace University where he 
studied International Business Management, and is a Char-
tered Retirement Planning Counselor from the College for 
Financial Planning. Outside of the office, Mr. Netrebov is 
actively involved in firearms sports, be it shooting competi-
tively, or involved in the various 2nd Amendment groups.

Joe Nugent
Effective Financial Planning
As a specialist in the industry, Joe 
Nugent has personally completed 
transactions totaling over 1 billion dol-
lars. Since 2000, he has specialized 
in REITs, 1031 and DST real estate 
programs. Prior to establishing Effec-

tive Planning, Mr. Nugent was a Divisional and Sr. Vice 
President with various industry leading Real Estate and 
Reality Finance companies. He was responsible for sales 
and education of financial advisors and the general public 
as pertained to investing in Commercial Real Estate and 
Commercial Real Estate Debt. He has over 16 years of 
experience and holds a Life and Health Insurance License 
as well as a FINRA Series 7, 6, 24 and 63 Licenses.

Adriana Olsen
Passco Companies
Session Coordinator
Adriana Olsen is a specialist in the real 
estate marketing industry, with more 
than a decade of experience. As 
Vice President, Marketing for Passco 
Companies, Ms. Olsen is responsible 

for raising funds for DST 1031 properties and other in-
vestment vehicles by supporting registered representatives 
throughout the nation with marketing strategies, property 
information, and investor communications. Prior to joining 
Passco, Ms. Olsen served as a licensed Real Estate Agent 
with Prudential Real Estate. She holds FINRA series 7, 22, 
and 63 licenses, as well as a Bachelor of Arts degree from 
the University of Delaware. She is an active member of 
the Alternative & Direct Investment Securities Association 
(ADISA).

Daniel Oschin
Shopoff Realty Investments
Daniel Oschin is Chief Operating Of-
ficer of Shopoff Realty Investments. 
He is focused on cultivating the com-
pany’s platform of distinctive public and 
private programs, enhancing its brand 
and market presence, and broaden-

ing the visibility and impact of its added value, institutional 
co-investment model. For more than twenty five years, Mr. 
Oschin has owned, operated and managed businesses 
in a range of industries, including securities and financial 
services, real estate, asset management, international and 
domestic manufacturing, retail, non-profit and trust man-
agement. As a leader in the securitized real estate industry, 
he has been instrumental in the development of more than 
100 public and private offerings, and programs resulting 
in the procurement of more than $2 billion in assets since 
2005. Actively involved in the commercial real estate indus-
try during his entire career, Mr. Oschin’s personal ownership 
and experience incorporates the development, acquisition, 
management, divestment and syndication of more than 
$500 million in commercial properties. Mr. Oschin is a 
graduate of Pepperdine University with a Bachelor of Sci-
ence degree in Business Administration.

Mark Pedersen
Sandlapper Securities
Mark Pedersen is a registered representative who is 
the firm’s National Accounts Manager for select SAND-
LAPPER offerings. He has more than 30 years of ex-
perience with Independent Broker Dealers, in positions 
including Registered Representative, Registered Op-
erations Principal, Registered Financial Principal, and 
Due Diligence. Mr. Pedersen has a bachelor of science 
degree in Environmental Science from NC State Uni-
versity. He currently holds FINRA series 7, 22, 24, 27, 
63, 79 and 99 licenses.

Derek Peterson
Terra Capital Partners
ADISA Board Member
Derek Peterson is Senior Vice Presi-
dent for Terra Capital Partners where 
he is responsible for strategic direc-
tion and growth of the syndication 
group of Independent Broker Deal-

ers (IBD) and RIAs.  Prior to joining Terra, Mr. Peterson 
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was Senior Vice President of Business Development for 
Walton International Group and was a Director on the 
board for Walton Securities, Inc., their managing bro-
ker / dealer. Mr. Peterson works with IBDs and RIAs 
nationally to serve financial advisors and their clients, 
by providing innovative investment solutions for wealth 
management.  Derek speaks regularly at national invest-
ment forums and is a member of ADISA and IPA. He has 
been in financial services for over 25 years as a licensed 
representative. Prior to joining Walton, Mr. Peterson was 
Chief Marketing Officer for Cole Capital Markets. He 
was also Regional Vice President of Sales with a leading 
equipment leasing sponsor. Mr. Peterson received his 
Bachelor of Business Administration Degree from Uni-
versity of California, San Jose in 1988 and holds Series 
24, 7 and 63 licenses.

Mark Petersen
GWG Holdings

Michael Pieciak
Vermont Securities Division
Michael S. Pieciak is Deputy Com-
missioner of the Vermont Securities 
Division, the state agency charged 
with oversight of the securities indus-
try in Vermont. Mr. Pieciak is an ob-
server member of the SEC Advisory 

Committee on Small and Emerging Companies and is 
Chairman of the North American Securities Administra-
tors Association (NASAA) Corporate Finance Section 
Committee, and serves on NASAA’s Federal Legislation, 
State Legislation and Capital Formation Committees. 
Prior to his appointment, Mr. Pieciak practiced law in New 
York City at Skadden, Arps, Slate, Meagher & Flom LLP 
in the Mergers and Acquisitions Group, gaining experi-
ence in commercial transactions, corporate governance 
and investment and financing transactions. Mr. Pieciak 
graduated cum laude from Union College with a degree in 
political science. He received his law degree summa cum 
laude from the University of Miami School of Law where 
he served as editor-in-chief of the Miami Law Review.

Craig Porter Rollins
LJCooper Wealth Advisors
Craig M. Porter Rollins RFC® is A 
Partner/ Owner and Happily Former 
CEO at LJCooper Wealth Advisors 
dba, a Registered Investment Advi-
sor (RIA) registered with the SEC. He 
is an Award Winning Author and Har-

ley enthusiast, also a recipient of the 2013 Distinguished 
Service Award, REISA. Mr. Rollins began his financial 
services career in 1985, and has served on the REISA 
Board of Directors twice. From 2009 to 2011 Craig 
served as the advisor to the investment committee aid-
ing in the creation and asset selection for the Ladenburg 
Thalmann Alternative Strategies Fund, a proprietary mu-
tual fund, ticker symbol (LTAFX). Craig is a member of 

the Board of Advisors at the Center for the Advancement 
of Leadership at (UVU) and the Board of Advisors for 
the Personal Financial Planning Bachelor Degree at the 
Woodbury School of Business, Utah Valley University.

Joe Price
FINRA

Scott Purcell
FundAmerica
Scott is the CEO of FundAmerica, a 
financial technology and compliance 
services provider to the emerg-
ing equity and debt crowdfunding 
industry. His firm provides escrow, 
payment processing, AML checks, 

state securities dealer representation, electronic docu-
ment signing, ‘33 Act disclosure templates and other 
compliance technology for numerous broker-dealers, 
investment advisers, portals and others who make a 
business of online capital formation pursuant to rules 
506(b) and 506(c), aka Title II of the JOBS Act. He 
is an active Board member of the Crowdfunding Inter-
mediary Regulatory Association (CFIRA) and the author 
of the book “The Definitive Guide to Equity and Debt 
Crowdfunding” as well as the “Industry Best Practices 
for Funding Portals”. He is the author of CFIRA’s position 
on “BD and Registered Portal Regulatory Mechanics” 
and has been an active editor and co-author of numer-
ous other industry papers.

Justin Reich
APX Energy
Mr. Reich is a founding Member and Principal of APX En-
ergy, LLC. Mr. Reich has committed over $50,000,000 
in oil and gas related investments in his career, includ-
ing lease acquisitions, drilling and infrastructure devel-
opment. In addition, prior to forming APX Energy, he 
oversaw the economic performance of over 1,800 oil 
and gas wells, 3 natural gas pipelines, 4 natural gas pro-
cessing plants and multiple lease acquisition vehicles for 
a sponsor of oil and gas programs. Mr. Reich has also 
practiced corporate law in New York City and Buffalo, 
NY. He has a JD/MBA from State University of New York 
at Buffalo and a BS in Finance from Syracuse University.

Brandon Reif
Winget Spadafora & Schwartzberg
Brandon S. Reif is the Managing 
Partner of Winget Spadafora and 
Schwartzberg LLP’s California office 
and shares responsibility for its man-
agement and operations. Mr. Reif 
has been most active representing 

the securities and financial services industries in law-
suits, arbitration proceedings and regulatory enforce-
ment actions. Mr. Reif has handled hundreds of securi-
ties and financial services disputes pending throughout 
the United States in state and federal courts and in 
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arbitration proceedings before FINRA (formerly NASD 
and NYSE), AAA and JAMS involving the full range of 
securities and financial products offered to the public.

Scott Rivera
RCS Capital Corporation
Scott Rivera joined Realty Capital 
Securities in 2010 and is currently 
co-head of due diligence. His prima-
ry responsibilities include participa-
tion in the initial due diligence review 
of program sponsors, co-sponsors, 

and/or sub-advisors that will be included on the Realty 
Capital Securities platform. Additional responsibilities in-
clude ongoing due diligence of active programs, serving 
as primary diligence contact for the firm, and responding 
to current and prospective selling group members, as 
well as third-party analyst due diligence inquiries.  Prior 
to joining RCS, Scott served as a director of due dili-
gence for Cetera Financial Group (formerly ING Advisors 
Network) and its four independently managed broker-
dealers: ING Financial Partners, Inc.; Financial Network 
Investment Corporation; Multi-Financial Securities Cor-
poration; and PrimeVest Financial Services, Inc. Scott 
earned his bachelor’s degree in finance from California 
State University, Dominguez Hills, and holds Series 7, 
63 and 65 securities registrations, as well as a California 
insurance license.

Rich Rodriguez
RXR Capital
Session Coordinator
Rich Rodriguez is the co-founder 
and a partner with RXR Capital, Inc. 
a private investment and financial 
consulting firm in Chicago, IL. He 
began his career in Beverly Hills, CA 

in 1997 as a financial advisor. Rich has worked with 
Morgan Stanley, Bank of New York Mellon, Charles 
Schwab and JP Morgan Chase helping individuals build 
and manage wealth. He has also worked in major mar-
kets including New York, Los Angeles, Asia and the 
Middle East. In 2006 Rich was the top producing fi-
nancial consultant for Charles Schwab in the USA out 
of more than 1,200. At Schwab, he managed a practice 
of $480,000,000 and helped high net worth families 
with complex wealth management strategies such as 
charitable gifting, estate planning, and closely held busi-
ness succession. In 2009 Rich received the JP Mor-
gan Award of Excellence for outstanding performance 
in serving his clients. Rich serves as President of the 
RXR Private Client group and is responsible for the asset 
management of high net worth client accounts, strategic 
vision and direction of the company, alliances, partner-
ships, growth strategy and brand. He holds his FINRA 
Series 7, 63, 65 and 24 Securities Licenses, as well as 
his Illinois Life and Health Insurance licenses.

Louis Rogers
Capital Square Realty Advisors
Louis Rogers is the founder and chief 
executive officer of Capital Square 
Realty Advisors, LLC (CSRA), a real 
estate investment and advisory firm. 
CSRA specializes in structuring Dela-
ware Statutory Trust (DST) programs 

for high net worth investors seeking qualifying replace-
ment property for Section 1031 tax-deferred exchanges 
and regular (non-exchange) investors. He is a nationally 
recognized authority in structuring securities offerings for 
real estate investments and serves as a consultant and 
expert witness on Regulation D private placements, non-
traded REITs, Section 1031 exchanges, DST and TIC 
programs, real estate funds, and issues related to broker-
dealers and registered investment advisors. Throughout 
his career, he has been involved in the syndication of more 
than $4 billion of real estate in more than 110 offerings, 
including DSTs, TICs, REITs and real estate funds that 
acquired office, government, apartments and healthcare 
properties throughout the United States.

Sandra Romero-Wright
Atomi Financial Group

Tiffany Rousseau-Robinson
SQN Capital Management
Tiffany Rousseau, Vice President – National Accounts, 
assumed responsibility for the development of rela-
tionships with financial advisors and broker dealers 
throughout the United States. Mrs. Rousseau has over 
13 years’ experience raising equity for several alterna-
tive investment funds with over $1 billion in assets. 
She has held positions of Marketing Director, Whole-
saler, and Vice President responsible for marketing, 
communications and business development. Mrs. 
Rousseau also has experience with real estate specific 
private placements and has held her FINRA Series 7 
and 63 licenses for 13 years.

Jim Ryan
ATEL

Jan Ryan
MVP Realty Advisors
Session Coordinator
Jan Ryan is Senior Executive Vice President with MVP. 
She acts as corporate liaison to the due diligence com-
munity and is also involved in strategic planning and 
marketing. Ms. Ryan has over thirty years of experience 
in financial services. She began her career as a reg-
istered representative and went on to work in national 
accounts for sponsors of equipment leasing, variable 
annuities, money management and real estate where 
she was able to significantly expand distribution. Ms. 
Ryan graduated magna cum laude from the University 
of Southern California with a BS in Business Administra-
tion with a dual emphasis in corporate and investment 
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finance. She holds FINRA Series 7, 24, 53, 63 and 66 
licenses and was awarded her CFA charter in 2003. She 
was also recognized as a Southern California Real Es-
tate Woman of Influence in 2009.

Andres Sandate
Ascendant Capital

Melissa Sanders
AI Insight
Session Coordinator
Melissa Sanders joined AI Insight, 
Inc. two years ago. AI Insight pro-
vides non-biased Alternative Invest-
ment industry insight and offering-
level education to Broker Dealers, 

their Financial Advisors and other firm members. Ms. 
Sanders started her career in alternative investments 
in 1989. Prior to joining AI Insight she was a Regional 
Director with SEI investments (SEIC NASDAQ) provid-
ing practice management to financial advisors and 
implementing with SEI’s asset management methodol-
ogy. Melissa’s expertise in analyzing and streamlining 
Advisors’ business models exponentially increased rev-
enues, creating a different paradigm than the standard 
practice. Prior to SEI Melissa was a Vice President for 
eight years with ATEL Capital Group, marketing their 
public and private offerings to Financial Advisors. She 
has always been well known for her dynamic, engag-
ing presentation style for Advisors and Investors alike. 
Melissa has extensive, historic knowledge of Real Es-
tate, Tax Credit, Oil & Gas, Cable and Equipment Leas-
ing partnership programs, having traded them for years 
on behalf of the largest secondary market maker in the 
country, Liquidity Fund Investment Corp. Ms. Sanders 
holds a Bachelor of Arts in Mass Communication with a 
concentration in Marketing from Menlo College in Ather-
ton, California. Melissa resides in Castle Pines, Colorado 
with her husband and children.

Gail Schneck
FactRight Risk Management
Gail is responsible for all aspects of 
FR Risk Management operations, 
including new product development, 
quality control, client training and ed-
ucation, and development of internal 
staff. Gail has more than 25 years of 

experience in the financial services industry, including 
over 8 years in alternative investment due diligence. She 
previously served as chief due diligence officer with But-
tonwood Investment Services and had her own indepen-
dent financial planning practice. During her career, she 
has also managed asset-backed portfolios, customized 
performance tracking systems, negotiated structural 
modifications for multimillion-dollar transactions and 
performed institutional credit analysis, primarily in the 
financial services arena. Gail earned a bachelor’s de-
gree from Sarah Lawrence College, a master’s degree in 

economics from Duke University, and a master’s degree 
in business administration in finance from New York Uni-
versity. She is a certified financial planner and a former 
adjunct faculty member with the College for Financial 
Planning, where she taught estate planning and income 
tax planning classes to prospective CFP certificants. Gail 
has held FINRA registrations Series 3, 4, 7, 63, and 65 
and a Colorado state life and health insurance license.

David Sengstock
Mick & Associates
David M. Sengstock joined Mick and 
Associates as of counsel in May of 
2006 and as an associate in April 
2007. Mr. Sengstock’s practice 
focuses on the representation of 
broker-dealers and registered in-

vestment advisors in connection with Regulation D real 
estate and real estate-related offerings.  Prior to joining 
Mick and Associates, Mr. Sengstock was a partner at 
a Milwaukee-based law firm where he practiced pri-
marily in the areas of real estate and bankruptcy. Mr. 
Sengstock’s prior legal experience included represent-
ing corporate-level real estate clients in a wide range of 
capacities including entity formation, buying/selling real 
estate, litigating real estate issues in state and federal 
courts and representing individual and business clients 
in both discharge and reorganization under the United 
States Bankruptcy Code. 3Mr. Sengstock received his 
J.D. degree from Creighton University in 1999 and his 
B.A. degree from the University of Wisconsin-Madison 
in 1996, where he was also an Academic All-Big Ten 
award winner, a four-time Big Ten Track and Field Team 
Champion and an All-Big Ten member of Wisconsin’s 
4x100 relay team. He is admitted to practice in Ne-
braska, Wisconsin and Minnesota as well as the District 
Court for the Eastern District of Wisconsin.

Matt Sharp
Hamilton Point Investments
Mr. Sharp is co-founder and Manag-
ing Principal of Hamilton Point Invest-
ments LLC. Prior to forming HPI, Mr. 
Sharp was Director of CMBS Origina-
tion in the Real Estate Finance Group 
at ABN AMRO Bank, N.V. until 2005. 

He moved to ABN AMRO from the Real Estate Finance 
Group at Standard & Poor’s where he analyzed and rated 
CMBS offerings. Prior to Standard & Poor’s, Mr. Sharp 
was a Vice President in the Real Estate Investment Bank-
ing Group at Gruntal & Co., Inc. and a member of the Ac-
quisitions Group at Schroder Real Estate Associates. He 
began his real estate career in 1991 as Analyst in the In-
vestment Properties Group at CB Richard Ellis. Mr. Sharp 
received a B.A. in History from Columbia University and 
a Master’s Degree in Real Estate Investment from New 
York University. He serves on the Town of Lyme Board of 
Finance and the investment committee of the MacCurdy-
Salisbury Educational Foundation.
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Kevin Shields
Griffin Capital Corporation
Mr. Shields founded Griffin Capital 
in 1995, serves as the Company’s 
Chairman and Chief Executive Offi-
cer, and is based in the firm’s head-
quarters in El Segundo, CA. Griffin 
Capital is the sponsor or co-spon-

sor of several public, non-listed real estate investment 
trusts, a ’40 Act Interval Fund and a Business Develop-
ment Company: Griffin Capital Essential Asset REIT, 
Inc. (GCEAR) and Griffin Capital Essential Asset REIT II, 
Inc. (GCEAR II), Mr. Shields is the Chairman and Chief 
Executive Officer, Griffin-American Healthcare REIT III, 
Inc. (GAHR III), Mr. Shields serves as a Board of Direc-
tors observer, and Griffin Institutional Real Estate Ac-
cess Fund (NASDAQ: GIREX), Mr. Shields is the Presi-
dent and Trustee and Griffin-Benefit Street Partners 
BDC Corp. (GBSBDC), Mr. Shields serves as the Presi-
dent and Chairman of the Board. Mr. Shields is also 
Chairman and Chief Executive Officer of Griffin Capital 
Securities, Inc., a FINRA-registered broker-dealer and 
the dealer-manager for the REITs, GIREX and the BDC, 
and Chief Executive Officer of Griffin Capital Advisor, 
LLC, an SEC-registered investment advisor and advi-
sor to GIREX and GBSBDC. Before founding Griffin, 
Mr. Shields was a Senior Vice President and head of 
the Structured Real Estate Finance Group at Jefferies 
& Company, Inc. in Los Angeles and a Vice President 
in the Real Estate Finance Department of Salomon 
Brothers Inc. in both New York and Los Angeles. Over 
the course of his 30-year real estate and investment-
banking career, Mr. Shields has structured and 
closed over 200 transactions totaling in excess of $8 
billion of real estate acquisitions, financings and dis-
positions. Mr. Shields graduated from the University 
of California at Berkeley where he earned a Juris Doc-
torate degree from Boalt Hall School of Law, a Mas-
ters of Business Administration degree from the Haas 
Graduate School of Business, graduating Summa Cum 
Laude with Beta Gamma Distinction, and a Bachelor 
of Science degree from Haas Undergraduate School 
of Business, graduating with Phi Beta Kappa distinc-
tion. Mr. Shields is a licensed securities professional 
holding Series 7, 63, 24 and 27 licenses, a licensed 
California Real Estate Broker and an inactive member 
of the California Bar. Mr. Shields is a full member of 
the Urban Land Institute and frequent guest lecturer at 
the Fisher Center for Real Estate at the Haas Gradu-
ate School of Business. Mr. Shields is also a member 
of the Policy Advisory Board for the Fisher Center for 
Real Estate, Chairman of the Board of Directors for 
the Investment Program Association and an executive 
member of the Public Non-Listed REIT Council of the 
National Association of Real Estate Investment Trusts. 
Mr. Shields is married, the father of four and living in 
Manhattan Beach, California.

William A. Shopoff
Shopoff Realty Investments
Mr. Shopoff has more than 35 years 
of real estate and investment expe-
rience. His expertise includes the 
acquisition, development and sale of 
residential, multifamily and commer-
cial properties throughout the U.S., 

with an expertise in entitling residential and multifamily 
projects. His skill set includes investment underwriting, 
partnership structuring, debt placement, and real estate 
venture capital. Mr. Shopoff is a leader in the acquisi-
tion, management and disposition of value-added and 
distressed income properties. His extensive experience 
includes a portfolio of over 100 separate partnerships 
formed to date and the completion of over $l billion in 
real estate transactions. These investments have been 
funded by a combination of institutional capital relation-
ships and private equity capital. Mr. Shopoff earned his 
Bachelor of Science degree in Biology, and an MBA in 
Finance from The University of Texas at Austin. He is a 
Certified Commercial Investment Member (CCIM) and 
is also a member of the Urban Land Institute and the 
Building Industry Association.

Mike Shustek
MVP REIT
Mr. Shustek’s career has spanned 
more than 30 years and over $3 
billion in real estate transactions. 
Since 1990, he has provided in-
vestments in both mortgage lend-
ing and equity real estate to a di-

verse investor base. Mr. Shustek has been a guest 
lecturer at the University of Nevada, Las Vegas, 
where he also taught a course on Real Estate Law 
and Ethics. Additionally, he has co-authored two 
books, entitled “Trust Deed Investments,” on the 
topic of private mortgage lending, and “If I Can Do 
It, So Can You”. Mr. Shustek earned a Bachelor of 
Science degree in Finance from the University of Ne-
vada, Las Vegas and is a registered principal with 
MVP American Securities. 

Klaus Siepmann
Gradient Securities
Klaus Siepmann currently serves as 
Chief Compliance Officer for Gradi-
ent Securities, LLC, a leading du-
ally registered broker-dealer and a 
SEC registered investment advisor, 
where he provided regulatory com-

pliance oversight for the organization. Having more 
than 25 years in the financial services industry, Klaus 
has a wide breadth of regulatory, financial, supervisory 
and operational knowledge. For the past 15 plus years 
he has held various leadership roles at both broker-
dealers and state and SEC registered investment ad-
visory firms. His roles have included Chief Compliance 
Officer, Chief Financial Officer, VP of Operations and 
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Supervising Principal in both the independent and 
banking distribution channels. He is a regular speaker 
on various securities, insurance and advisory topics. 
Prior to joining the securities industry, he led an in-
ternal audit group for a bank and trust company. His 
responsibilities included oversight for the completion 
of compliance, operational and financial audits for all 
areas of the bank including the trust department. Klaus 
spent the first six years of his career as a public ac-
countant auditing large to mid-size financial institutions 
for both SEC registrants and closely held corporations. 
His experience also includes the preparation of both 
business and personal tax returns. Klaus graduated 
with honors in accounting from the University of Iowa 
and shortly thereafter passed the Certified Public Ac-
countant (CPA) examination and became licensed to 
practice as a CPA. Later he also successfully passed 
the Certified Management Account examination. Over 
the course of his career, Klaus has attained his Series 
4, 7, 24, 27, 53, 63, 79, 99, and 65 registrations as 
well as an insurance license.

Ryan O. Smith
DFPG Investments
Ryan Smith is co-founder, President 
and Chief Compliance Officer at 
DFPG Investments, Inc., a broker-
dealer headquartered in Salt Lake 
City, Utah. Prior to founding DFPG, 
Mr. Smith, co-founded Diversify, Inc. 

an award winning wealth management firm. He contin-
ues to serves as President of Diversify, Inc. Diversify has 
been a 5 time recipient of the MWCN Utah 100 award, 
which recognizes the 100 fastest growing companies in 
the state of Utah. In addition, Diversify is a three-time 
winner of the NABCAP Premier Advisor Award, which 
recognizes the top investment firms in the state of Utah. 
Mr. Smith was honored with Investment News’ 2014 
Forty Under 40, which recognizes the nation’s top in-
vestment and financial professionals under 40. In addi-
tion, Mr. Smith was featured in Utah Business Magazine 
as a recipient of the Utah Top Forty Under 40 Award, 
which recognizes the top executives in the state of Utah 
under the age of 40 who have had a significant impact 
in Utah’s economy. Mr. Smith has a BS in Economics 
from the University of Utah. In addition, Mr. Smith was 
recently awarded one of only three scholarships in the 
country into the FINRA Institute CRCP Program at the 
Wharton School of Business.

Tim Snodgrass
Axxcess Capital
Tim Snodgrass is the founding part-
ner of Axxcess Capital and founding 
partner of Argus Realty Investors. 
He is a founding member and past 
president of REISA. Prior to Axx-
cess, he was the previous Director 

of National Accounts for Investment Property Exchange 
Services, Inc., where he processed more than 8,000 

new exchanges per year at a transaction value of more 
than $10 billion. He holds a Bachelor of Arts degree 
from San Diego State University and a J.D. from Thomas 
Jefferson School of Law.

Todd Snyder
SK Research
Todd has over 25 years of legal, 
financial and due diligence experi-
ence. Before joining SK Research, 
Todd’s experience includes practic-
ing corporate and securities law. 
Todd was the founder of Snyder Ke-

arney LLC, a law firm providing due diligence services 
to broker-dealers, and acting as the Vice President of 
Due Diligence for a registered broker- dealer. Todd is 
admitted to practice law in the State of Maryland and the 
District of Columbia and is licensed as a Certified Public 
Accountant in the State of Maryland. Todd holds a JD, a 
BA in Economics and a BS in Business.

Kimberly 
Springsteen-Abbott
Commonwealth Capital
Kimberly Springsteen-Abbott is the 
Chief Executive Officer of Com-
monwealth Capital Corp. and a 
control person. Kim has more than 
3 decades of experience in the capi-

tal markets arena concentrating in real estate, energy 
and equipment leasing sectors. Prior to joining Com-
monwealth, she worked in the Capital Markets Group of 
investment banking and securities firm Wheat First Se-
curities with her last position as Senior Vice President. 
Kim is the sole shareholder of Commonwealth Capital 
Corp. and subsidiary companies. Her responsibilities in-
clude business strategy, product development and port-
folio oversight. She is a member of the Equipment Lease 
Finance Association, Women’s Business Enterprise Na-
tional Council and has served on the Board of Trustees 
of the Investment Program Association. Kim holds her 
FINRA series 7, 63, and 39 licenses.

Jay Steigerwald
W.P. Carey
C. Jay Steigerwald III serves as an 
Executive Director for W.P. Carey 
Inc. and Co- President of Carey Fi-
nancial, LLC, W. P. Carey’s broker/
dealer subsidiary. He oversees all 
broker/dealer relationships for the 

firm and he is responsible for managing the day to day 
business for Carey Financial. Mr. Steigerwald is a vet-
eran of the financial services industry and has extensive 
experience building relationships within the independent 
broker/dealer community. Prior to joining W. P. Carey, 
he was a Vice President at CNL Securities where he 
managed the Western Region National Accounts De-
partment. Previously, Mr. Steigerwald was Founder and 
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CEO of Integrity Investment Partners, Managing Partner 
of the hedge fund Prosperity Investors, and the National 
Account wholesaler for Related Capital. Mr. Steigerwald 
earned his B.Sc. in Chemistry at Muhlenberg College in 
Allentown, PA. Mr. Steigerwald resides in Hoboken, NJ 
with his two dogs.

David Steinbach
Hines Securities
Mr. Steinbach is a Managing Direc-
tor with Hines, a global real estate 
investment, development and man-
agement firm with over $30.7 bil-
lion in assets under management. 
Originally joining the firm in 1999, he 

currently is the Chief Investment Officer for Hines Global 
REIT 1 and Hines Global REIT 2. During his tenure at 
Hines, he has been responsible for managing real estate 
investments valued at more than $6 billion across the 
United States primarily with the Hines U.S. Core Office 
Fund, an institutional fund which acquired core-quality 
properties across the United States. In addition, he has 
acquired $3 billion of real estate acquisitions in Brazil, 
Russia, Australia, the United Kingdom, Poland, France, 
Germany, Canada and the United States primarily 
through the Hines Global REIT, which is a publicly regis-
tered non-traded REIT primarily investing in office, retail 
and industrial projects globally.

Darryl Steinhause
DLA Piper
Session Coordinator
ADISA Legal Counsel
Darryl Steinhause has more than 30 
years of experience in highly techni-
cal securities and tax transactions. 
Darryl has structured securities of-

ferings for a wide variety of clients across the country, 
acting as lead counsel on several billion dollars of fund, 
debt, tenant in common (TIC), Delaware statutory trust 
(DST), real estate investment trust (REIT) and other of-
ferings. He has represented both sponsors and institu-
tional investors in a variety of deal structures, including 
publicly registered transactions, private placements and 
institutional funds. Darryl has also been at the forefront 
of the industry in creating REIT roll-up structures for 
TIC transactions in both stand-alone transactions and 
in connection with REITs and other investment vehicles. 
Darryl conceived the legal structure for the modern 
TIC syndication transaction and he was instrumental in 
obtaining a federal revenue ruling approving the DST 
structure for deferred exchanges.   Recognized as one 
of the foremost professionals in the industry, Darryl is 
a leader in developing new structures in the DST and 
TIC industries. The Daily Journal selected Steinhause as 
one of the Top 100 Lawyers in California in 2014 for 
his work with clients looking to invest in new online real 
estate platforms.  

Fred Stoleru
Atlas Growth Partners
As Senior Vice President, Mr. Stoleru is responsible for 
business development for Atlas Growth Partners, L.P. 
Before that, Mr. Stoleru was Managing Director of Re-
source Financial Institutions Group, Inc., responsible for 
business development. From 2005 to 2008, Mr. Stoleru 
was a Principal with Direct Invest responsible for broker-
dealer relationships and the business development of 
office and industrial real estate offerings. From 2002 
to 2005, Mr. Stoleru was an Associate in the Capital 
Transactions group of the Shorenstein Company, a na-
tional private equity real estate investor. From 2000 to 
2002, Mr. Stoleru was an Investment Banking Associate 
with JP Morgan Chase and from 1993 to 1998 with JP 
Morgan Investment Management. Mr. Stoleru received 
his M.B.A. with honors from Georgetown University and 
a Bachelor of Science from the University of Delaware. 
Mr. Stoleru holds the FINRA Series 7 and 63 licenses.

Angela Strauss
NoMax Group
Ms. Strauss is an experienced and 
seasoned finance and management 
professional. For more than 20 years, 
she has been providing consulting ser-
vices and operational support to both 
sponsors and broker dealers in the 

specialized areas of business and enterprise development, 
strategic planning, risk management, due diligence, com-
pliance and industry branding and positioning. In 2003, Ms. 
Strauss founded NoMax Capital Corporation (“NoMax”), 
which specializes in providing due diligence, risk manage-
ment, compliance, asset management and investor rela-
tions services to the real estate and financial services indus-
try. Over the past decade, Ms. Strauss has held positions 
with both sponsors and broker-dealers. In addition to hold-
ing executive positions responsible for strategic planning 
and enterprise development with several sponsors, she 
previously directed operations of a managing broker-dealer 
where she actively managed branding of multiple new 
sponsors and their introduction and product distribution in 
the brokerdealer and RIA channels. Ms. Strauss graduated 
from the University of Miami with a Bachelor of Arts and a 
Master of Business Administration. She holds FINRA secu-
rities licenses 24, 7, 63, and is a licensed California Real 
Estate Broker. Ms. Strauss is a former member of the Board 
of Directors of the Barlow Respiratory Hospital Foundation 
in Los Angeles, CA. She is an active REISA member, and 
was a 2012 recipient of the Distinguished Service Award.

Matt Swanson
Ridgewood Private Equity Partners
Matthew Swanson first joined the 
Ridgewood Companies in 2002, 
and returned full time upon gradu-
ating from Harvard Law School in 
2007. In his senior role within the 
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Ridgewood Companies, Matthew has helped lead the 
organization’s strategic investment focus, capital for-
mation initiatives, fund management and operations. 
In addition to serving as a Senior Managing Direc-
tor of Ridgewood Private Equity Partners, Matthew is 
also a Senior Managing Director of Ridgewood Ener-
gy Corp., which manages over $2.5 billion in capital 
and commitments from pension funds, endowments, 
foundations, and high net worth individuals focused 
on oil exploration and development in the U.S. waters 
of the Gulf of Mexico. As part of Ridgewood Energy’s 
senior leadership team, Matthew participates in over-
all fund management, fundraising, strategic direction, 
and investor relations. Matthew received his A.B., 
magna cum laude, from Harvard University, where 
he concentrated in economics and was elected to 
Phi Beta Kappa. While working towards his J.D., he 
also earned a Master’s Degree (LL.M.) in commercial 
law from the University of Cambridge, England. Dur-
ing law school, Matthew taught economics to Har-
vard undergraduates, for which he received multiple 
teaching awards.

George Terlizzi
SouthPark Capital
George has worked in business for 
more than twenty years as an en-
trepreneur, consultant, dealmaker, 
and executive for early and mid-
stage companies. He has substan-
tial concentrations in finance, tech-

nology, consulting and numerous forms of transaction 
work. George has worked to build new companies, 
grow existing businesses, form strategic relationships 
and most often puts energy to new ways of doing 
things. George dropped out of Northwestern Univer-
sity to found his first technology business, which grew 
under his leadership to more than $30M in revenue 
and was acquired by a public company in 1996. After 
effectuating the sale of the company, George served 
as a senior executive in the new firm where revenues 
exceeded $100M. Following the sale of his company, 
and his brief “retirement”, George worked in mergers 
and acquisitions where he brokered the sale of private 
businesses ranging in value from $2-20M, while also 
serving as a trusted advisor to small business leaders 
working to grow, fund and eventually exit their busi-
nesses. George makes his home in Charlotte, NC, with 
his wife Robin, their daughter Sarah, and Lucy Cup-
cake, their Golden Retriever.

Warren Thomas
ExchangeRight Real Estate
Session Coordinator
Warren Thomas is a co-founder and 
managing member of ExchangeRight 
Real Estate, LLC. Warren has over-
seen the purchase and private place-
ment packaging of ExchangeRight’s 

$250MM of net lease property since 2012. Warren began 
his career as an auditor with the international CPA firm, 
Ernst and Ernst. He later developed a regional So. California 
CPA firm focusing on tax, accounting, estate and financial 
planning services. An active commercial real estate investor 
since the mid 1990’s, Warren became a top OSJ office in 
bringing 1031 real estate product to retail investors, hav-
ing personally placed or supervised his OSJ’s placement 
of $60MM per year in 1031 product. Warren subsequently 
co-founded Lighthouse Capital, a FINRA registered broker 
dealer. Warren believes the key to a registered represen-
tative’s success involves good due diligence and effective 
marketing. Warren graduated from Biola University with a 
B.S. in Business Administration/Accounting, earned a mas-
ter’s degree in Taxation from Golden Gate University and he 
maintains Series 7, 22, 24, 39, 63, 66 and 79 securities 
licenses and California real estate and insurance licenses. 
Warren resides in Pasadena, CA with his wife of 33 years 
and enjoys his four children and five grandchildren and sing-
ing tenor in gospel quartets.

Rosemarie Thurston
Alston & Bird
Rosemarie Thurston is a partner and leads the firm’s REITs 
and Real Estate Funds Team. Ms. Thurston represents 
numerous REITs, real estate funds, business development 
companies and interval funds in their structuring and for-
mation, public securities offerings, private placements, 
mergers and acquisitions, joint ventures, roll-ups, and on-
going securities law compliance. Ms. Thurston regularly 
advises executive officers, boards of directors and board 
committees on corporate governance matters, including 
compliance with the Sarbanes-Oxley Act of 2002, New 
York Stock Exchange rules and general “best practices” 
for reporting companies. Ms. Thurston also counsels 
broker-dealers on compliance with applicable regulations 
of the Financial Industry Regulatory Authority (FINRA) in 
connection with the distribution of securities.

Jimmy Townsend
MVP Realty Advisors
James Townsend is Managing Director of MVP Realty 
Advisors, Inc. which acts as the Advisor to MVP REIT. Mr. 
Townsend has over twenty years of experience in financial 
services. He has served as Chief Operating Officer of an 
advisor to two publicly traded REITs and as National Sales 
Manager of three investment banking firms. Mr. Townsend 
graduated magna cum laude from the University of Texas 
at Dallas with a BS in Business Administration.

Kathryn Tupy
FactRight
Session Coordinator
As staff attorney, Kate performs in-
depth legal due diligence and analy-
sis on all investment offering types. 
She assists in the analysis of regu-
latory and contractual issues and in 

the composition of offering and investment committee 
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reports for FactRight’s and FR Risk Management’s bro-
ker dealer clients. Kate also internally supports FactRight 
and FR Risk Management’s legal needs. Kate earned a 
Bachelor of Science degree in finance from the University 
of Illinois at Urbana-Champaign and worked in corporate 
finance for CUNA Mutual Group in Madison, Wisconsin, 
before receiving a law degree from William Mitchell Col-
lege of Law, where she concentrated in business law. 

Joshua Ungerecht
ExchangeRight Real Estate
Joshua currently serves as a man-
aging member for ExchangeRight 
real estate, focused on the opera-
tions, investment structuring, and 
acquisitions aspects of the business. 
Concurrently, he serves as CEO and 

Chief Investment Officer over a number of 2014 Annual 
Conference & Trade Show 47 integrated wealth man-
agement and securitized real estate companies. He 
developed one of the industry’s leading due diligence 
platforms in securitized real estate analysis. Together 
with Warren Thomas, Joshua has overseen the acqui-
sition of over $500 million in real estate since 2003. 
Joshua graduated from The Master’s College, Summa 
Cum Laude with a B.A. in Theology, Apologetics, and 
Missions, and is currently on leave from Talbot Graduate 
School, where he was pursuing an M.A. in Philosophy 
of Religion and Ethics. He also maintains Series 7, 22, 
24, 63, 65, and 79 Securities Licenses and an active 
California real estate license.

Brad Updike
Mick & Associates
ADISA Board Member
Brad Updike joined Mick & Associ-
ates on August 15, 2006. Mr. Up-
dike’s practice focuses on oil and gas, 
real estate fund and private equity 
due diligence and advertising review. 

Prior to joining Mick & Associates, Mr. Updike worked as 
an attorney at Securities America, Inc. (“SAI”), where he 
provided legal support to the SAI Compliance Department 
on tax planning and securities advertising regulation. Prior 
to joining SAI in October 2003, Mr. Updike was in private 
practice, focusing on general tax planning and real estate 
litigation support. Mr. Updike received his JD with hon-
ors from the University of South Dakota School of Law 
in 2000, and he received his LLM in Taxation from the 
University of Florida School of Law in August 2006.

Todd Van Pelt
Cambridge Investment Research
ADISA Board Member
Todd Van Pelt, Assistant Vice Presi-
dent, Due Diligence, joined Cam-
bridge in 2010 with over decade of 
business and management experi-
ence. He is responsible for Cam-

bridge’s due diligence process for alternative investments, 
money managers, structured products, and mutual funds. 
Van Pelt received a BA in management and finance from 
the University of Nebraska at Lincoln. He is a CFA® (Char-
tered Financial Analyst®) charter holder and the AIF® 
(Accredited Investment Fiduciary®) designation. Van Pelt 
holds FINRA Series 7, 24, and 63 licenses.

Andy Wang
Passco Companies
Andy Wang has spent more than a 
decade in the real estate marketing 
industry. As Vice President, Sales 
for Passco Companies, Mr. Wang 
is responsible for sharing accurate 
and detailed information regarding 

the company’s DST 1031 products, and for building 
and maintaining strong relationships with broker deal-
ers, clients, real estate agents, and other investors. Mr. 
Wang has been a part of Passco’s growth since 2002, 
and was on a team that earned the Award of Excellence 
from the Tenant-In-Common Association (TICA) for 
funding the largest Tenant-In-Common program seen in 
the industry. He also serves as a Principal for Passco 
Capital, Inc. Prior to joining Passco, Mr. Wang gained 
experience in financial advising and consulting through 
increasing positions with Wells Fargo and Morgan Stan-
ley. Mr. Wang obtained a Bachelor of Arts in Psychology 
from Baylor University, and holds Series 7, 24, 31, and 
66 licenses. He is a member of the Alternative & Direct 
Investment Securities Association (ADISA). 

Brad Watt
Behringer 
Brad Watt is executive vice presi-
dent and managing director of Beh-
ringer Net Lease Advisors, LLC. In 
this capacity, Mr. Watt oversees the 
company’s multi-strategy net lease 
platform. He also directs real estate 

acquisition and capital formation for a series of planned 
1031 Delaware statutory trust (DST) offerings and sepa-
rately managed accounts tailored for qualified investors. 
His 28-year career includes key executive leadership roles 
in nationally recognized investment companies, as well as 
entrepreneurial ventures structuring private placements 
for real estate and operating business acquisitions. Mr. 
Watt has been instrumental in raising more than $4 bil-
lion of equity and debt capital across a range of public 
and private real estate investment programs, including $1 
billion in 1031 tenant-in-common and DST co-ownership 
programs representing 100 net lease properties in more 
than 60 separate offerings. Prior to joining the company 
in November 2012, Mr. Watt served as president and 
managing director of Petra Capital Advisors, LLC, a firm 
that specialized in arranging, financing, and managing real 
estate investments for qualified investors (2010-2012). 
His previous industry positions include: co-president of 
Realty Capital Securities and executive vice president of 
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its affiliated advisor, American Realty Capital; executive 
vice president and managing director of Cole Capital; and 
chief operating officer of CNL Income and Growth Funds. 
As a supervisory principal for American Realty Capital, 
Mr. Watt trained and coached a sales and back office 
staff of nearly 30 individuals. In his current position with 
Behringer Securities LP, Mr. Watt continues to personally 
train, coach, and mentor the personnel selling closed-end 
funds and private placements for accredited investors. 
Mr. Watt is a member of the Alternative & Direct Invest-
ment Securities Association and International Council of 
Shopping Centers. He received a Bachelor of Business 
Administration degree from Grand Canyon University in 
Phoenix, Arizona. He also maintains FINRA Series 7, 24, 
and 63 securities licenses.

Brian Weisenberger
Williams Financial Group
Brian Weisenberger is Senior Vice 
President of Alternative Investments 
at Williams Financial Group. Brian 
leads all efforts in identifying and 
evaluating Alternative Investment 
strategies and opportunities for the 

WFG platform. Brian has over 15 years’ experience 
working in Alternative Investments. Prior to joining Wil-
liams, Brian held the title of Portfolio Manager, Director 
of Alternative Investments for a Private Family Office in 
Dallas, TX. He has served as Senior Portfolio Manager 
for an Independent Trust Company based in Minnesota. 
Additionally, Brian was also previously AVP, Alternative 
Investments & Due Diligence for an independent Broker/
Dealer in Austin, TX. Brian holds a Bachelor of Arts de-
gree in Economics from The University of Texas at Austin 
and is a CFA Charterholder.

Mary Jo Wenmouth
Inland Private Capital Corporation
Session Coordinator
Mary Jo Wenmouth, Vice President, 
Senior Private Capital Consultant, 
Inland Securities Corporation, de-
velops Private Placement sales and 
new broker dealer relationships for 

the northwestern quadrant of the country. She began 
her career at Inland in 2001 as a regional sales associ-
ate and was promoted to Vice President. Before joining 
Inland, Ms. Wenmouth was an Operations Officer for 
Harris Investors Direct, the discount brokerage arm of 
Harris Bank (Bank of Montreal) since 1991. Prior to that, 
she was a Vice President with Clayton Brown & Associ-
ates, working in the unit investment trust product area 
on both syndication and secondary trading since 1979. 
Ms. Wenmouth attended DePaul University, majoring in 
accounting and elementary education. She holds Series 
7 and 63 licenses with the Financial Industry Regula-
tory Authority (FINRA) and is a member of the Alterna-
tive Direct Investment Securities Association (formerly 
REISA) and an Affiliate of the Federation of Exchange 

Accommodators.  She is also a regular instructor of-
fering Continuing Education on 1031 exchanges and 
Delaware Statutory Trusts for the CPA Academy.

Heidi Wheatley
SK Research
Heidi is responsible for providing 
strategic direction for SK Research’s 
branding, marketing, communica-
tions, conference and relationship 
management initiatives to grow the 
company’s current broker-dealer, 

advisor and program sponsor clientele. Previously, Heidi 
was the Chief Marketing Officer for an independent bro-
ker-dealer. There, in addition to rebranding and driving a 
strategic initiatives for the firm, she worked with dozens 
of financial advisors to create unique branch identities 
(DBAs); collaborating on logo design, developing mar-
keting collateral, assisting with building effective market-
ing campaigns and establishing strong client retention 
programs. In addition to nearly a decade of experience 
within the financial services industry, Heidi’s career 
has also spanned the non-profit, higher education and 
small business industries. She is an effective leader with 
nearly 20 years of experience building strong brands, 
creating effective communications programs, develop-
ing strong client relationships, establishing profitable 
programs and managing cohesive, high-quality teams. 
Heidi earned her B.A. at St. Ambrose University, and her 
M.B.A. at the Keller Graduate School of Management.

Darren Whissen
Atomi Financial Group
Session Coordinator
arren Whissen, MBA, is an Investment Advisor Rep-
resentative with Courtlandt Wealth Management, a 
California Registered Investment Advisor. He is also 
a Registered Representative of Courtlandt Securities 
Corporation, member FINRA, SIPC. Darren began his 
career as an IT Consultant with Accenture, Inc. (formerly 
Andersen Consulting). Later, he joined Proxicom, Inc., 
an e-commerce consulting firm, which he helped grow 
from a startup into a publicly-traded firm. After earning 
his MBA from the Paul Merage School of Business at 
U.C. Irvine, Darren co-founded and served as interim 
CEO of Intelligent Horizon, Inc., a management services 
provider focused on maintaining enterprise-level finan-
cial reporting databases. Darren was later recruited as 
Director of Due Diligence at Waveland Capital Group, 
Inc., member FINRA, SIPC, a boutique private equity in-
vestment bank. After several years, he decided to follow 
his passion for personal financial management and be-
came a Registered Representative with Edward Jones, 
member FINRA, SIPC. Most recently, Darren was the 
Chief Investment Officer at Select Money Management, 
Inc., a Registered Investment Advisor. During that time, 
he was also a Registered Representative of Securities 
Equity Group, member FINRA, SIPC.
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Todd Williams
Terra Capital Partners
Todd F. Williams is the West Coast Regional Director 
of Sales for Terra Capital Partners. TCP offers Reg D 
Investment Funds through Independent Broker/Dealers 
for the purpose of investing in a diversified portfolio of 
real estate loans. Prior to joining TCP, Williams was the 
Vice President of Sales and Marketing for WNC Capital 
Corp., where he oversaw product development, brand-
ing, marketing, retail sales and key accounts. Williams 
is an attorney, licensed real estate broker, author, fre-
quent speaker and panel expert on the subject of 1031 
exchanges and DPP products and conducts continuing 
education seminars for attorneys, CPAs and real estate 
professionals. Williams has a diverse background, which 
includes being a founding partner in the San Diego 
Bankruptcy Law Firm and The Law Offices of Rojo, Wil-
liams, Schlegel and Moyers.

Mary Wilson
Regal Securities

Timothy Witt
Concorde Investment Services
Timothy Witt is the Director of Re-
search/Due Diligence Officer for 
Concorde Investment Services. He 
has over 20 years of investment 
experience at both broker-dealers 
and registered investment advisors. 

Much of Tim’s career has been spent at a NYSE-member 
broker-dealer where his work achieved multiple awards. 
He built and launched that firm’s alternative investment 
platform, and his contribution to the alternative invest-
ment industry resulted in the firm winning the ADISA 
ACE Award. While there he also spent several years as 
an equity analyst and was recognized by the Wall Street 
Journal as an All-Star Analyst for the performance of 
his stock recommendations. Most recently, Tim worked 
on Capitol Hill, serving as the Legislative Director to a 
Member of the U.S. House of Representatives. In this 
role, he led the Member’s legislative staff and was the 
Member’s primary advisor on votes and legislative mat-
ters. Tim has the following securities licenses: Series 7, 
24, 16, 86, 87, 79, 63 and 65. Additionally, he holds a 
State of Michigan real estate license.

Michael Wolf
Concorde Investment Services

Dave Wong
Sandlapper Capital Investments
David Wong’s experience includes 15 years in the financial 
services industry and 20 years in sales and marketing. Mr. 
Wong specializes in 1031 exchanges, energy programs, in-
stitutional real estate, and mortgage investments. Mr. Wong 
has a bachelor’s degree from Villanova University and a 
master’s degree from the University of Southern California.

David Wood
Wood Forensic/Valuation Services
Mr. Wood is an investment broker 
with Hancock Securities Group, LLC, 
(Member FINRA and SIPC) located 
in St. Louis, Missouri. Hancock Se-
curities Group, LLC, is a subsidiary of 
Manchester Holdings, LLC. He has 

been associated with Hancock Securities Group, LLC, 
and its predecessor, D. R. Hancock & Company, since 
1994. Mr. Wood sold his nine percent ownership interest 
in Manchester Holdings, LLC in 2008. Mr. Wood pro-
vides investment advice as an investment broker through 
Hancock Securities Group, LLC. This involves economic 
and securities research, compliance with FINRA rules 
and regulations, compliance with Hancock Securities 
Group’s policies, as well as dealing directly with clients 
about their investments. Prior to forming Wood Forensic 
/ Valuation Services, Mr. Wood was the majority share-
holder in Wood, Mitchell & Associates, a traditional CPA 
firm located in Mount Vernon, Illinois. Mr. Wood and his 
partner, Ms. Mitchell, sold their interest in Wood, Mitchell 
& Associates to Krehbiel & Associates in 2004. Prior to 
forming Wood, Mitchell & Associates, Mr. Wood was a 
partner with his brother, Donald A. Wood, in a traditional 
CPA firm also located in Mount Vernon, Illinois, from 1983 
until 1996. Prior to 1983, Mr. Wood was a tax and fi-
nancial consultant with Arthur Young & Company in their 
Chicago office and in their national office in New York. Mr. 
Wood has been in public practice since 1978.

Dana Woodbury
Buttonwood Investment Services
Dana Woodbury, founder and Presi-
dent of Buttonwood Investment Ser-
vices, LLC has been in the financial 
services industry since 1981. He has 
worked as a financial planner, due dili-
gence consultant, and high yield bond 

portfolio manager. Woodbury now leads a team of experts 
in the due diligence field. Specializing in the analysis of 
illiquid investments, Buttonwood is known for generating 
a concise and prompt review of alternative products. He 
had the opportunity to receive his BA in Economics from 
Northwestern University, and his MBA from The University 
of Chicago. He has held the following FINRA securities’ 
licenses: 6, 7, 22, 24, 27, 31, 63, and 65.

Dagney Young
EDI Financial
Dagny Young has over 27 years of 
experience in the financial services 
industry working in various manage-
ment roles within operations, client 
service and compliance depart-
ments during her career. Ms. Young 

is currently the Managing Principal of EDI Financial, Inc., 
a firm specializing in alternative investment solutions. In 
addition to assisting EDI Financial in the identification 
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and evaluation of alternative investment products, she 
is responsible for developing and managing the sales 
supervision, compliance, and audit programs within 
the firm. Ms. Young studied English at the University of 
North Texas and Business Administration at Dallas Bap-
tist University. She holds Series 4, 7, 9, 10, 14, 24, 43 
53, 65, 79, 87 and 99 licenses. 

Dustin Zachmeyer
Griffin Capital Corporation
Session Coordinator
Dustin Zachmeyer is Vice President 
of Due Diligence at Griffin Capital 
Corporation. In this role he is respon-
sible for coordinating due diligence 
for various investment products 

Griffin Capital makes available to individual investors 
through the independent broker dealer channel. He also 
leads the company’s research efforts. Prior to joining 
Griffin Capital, the majority of Mr. Zachmeyer’s experi-
ence was on the broker dealer side of the investment 
business, previously serving as Director of Product 
Sales & Services at Berthel Fisher & Company Financial 
Services, Inc. Mr. Zachmeyer received his Master’s in 
Business Administration from the University of Iowa and 
holds bachelor’s degrees in Finance and Economics-
Business Analysis. He holds FINRA Series 3, 4, 6, 7, 
63, 24, 53, and 66 licenses. 
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2015 committee
meetings

All Symposium attendees are 
welcome to attend any committee 

meetings to learn more about getting 
involved in the association:

MONDAY, MARCH 23

12:45-1:15pm   

Publications & Standards 
Committee Meeting

Room: Celestin A

Legislative & Regulatory 
Committee Meeting

Room: Celestin F

1:15-1:45pm     

Membership & Marketing 
Committee Meeting

Room: Celestin F

Conference Planning & Education 
Committee Meeting

Room: Celestin BC
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2015 Sponsors

Diamond Sponsors

Platinum Sponsors

Gold Sponsors

Silver Sponsors

Media Partners

Additional Sponsorships
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opportunity is  calling.. . 
Our strategy is to acquire cash-flowing hotels and then increase value by applying 

“experience tested”, aggressive expense reductions then exit into a Public REIT.

Visit PhoenixAmericanHospitality.com to learn more.

THIS MATERIAL IS DESIGNED FOR MARKETING PURPOSES ONLY. It does not constitute an offer to sell nor a solicitation of an offer to buy 
any security. Such offers can be made only by the confidential Private Placement Memorandum (the “Memorandum”.) Please be aware that 
this marketing material cannot and does not replace the Memorandum. It is qualified in its entirety by the Memorandum. The Memorandum is 
the document that you must read and rely on in its entirety in order to make an investment decision. THIS INVESTMENT INVOLVES VARIOUS 
DEGREES OF RISKS. Those risks involve various degrees of risk, including but not limited to the speculative market and financing risks 
associated with fluctuations in the real estate and hospitality market. The risks listed in this marketing material are not the only risks. Please 
read the “Risk Factors” section of the Memorandum. The materials and information contained herein are Investment Objectives of the Company. 
There is no guarantee that these objectives will be met. Projections and statements made are based on preliminary analysis.

© Phoenix American Hospitality 
The Berkshire at Preston Center, 5950 Berkshire Lane, Ste. 850, Dallas, TX 75225

214.750.2967  |  Contact@phoenixamericanhospitality.com

YOUR  
wake up 
call

Phoenix American Ad 6x9.indd   1 2/26/15   4:51 PM
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Profile: Phoenix American Hospitality 

With well over 100 years of experience, the team at Phoenix American is a strategic buyer of 

business class hotel properties that brings proven hotel management and operation expertise to 

each investment. Phoenix American recognized that it takes much more than a traditional real estate 

approach; to be successful requires experience in hotel operations. 

At Phoenix American Hospitality, we do not view the acquisition of hotel properties as a real estate 

investment, but as an individual business that allows us to drive improved operating efficiencies, 

resulting in industry leading returns. 

By applying aggressive expense reduction strategies to each acquired hotel, we can increase 

net income without any improvement in occupancy, room rates or gross revenues.  This creates 

enhanced investor value through greater net operating income and increased cash flow to the 

investors while maintaining a high level of guest service.

Our strategy is to acquire a portfolio of hotels over 16 months. This time will allow for our expense 

reductions to create value. We will then sell the portfolio to a non-affiliated party or a publicly traded 

REIT. Investors at that point have the option to receive cash or stock in the REIT. 

Phoenix American Hospitality
The Berkshire at the Preston Center
5950 Berkshire Lane, Suite 850
Dallas, TX 75225
214.750.2967
www.phoenixamericanhospitality.com 

2015 Diamond Sponsors
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RCS Capital Corporation 
(NYSE: RCAP) 

405 Park Avenue 
New York, NY 10022

For Additional Information:
Visit our website: www.rcscapital.com

Phone number:  866-904-2988

Follow us: 
Facebook.com/RCSCapital

Twitter: @RCSCapital
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Profile: RCS Capital Corporation 

RCS Capital Corporation (“RCS Capital”) (NYSE: RCAP) is a full-service investment firm whose 

family of companies delivers comprehensive and complementary financial services solutions 

designed to meet the needs of retail investors. RCS Capital includes a nationwide independent 

financial advice network, a wholesale distribution division and investment research, technology, 

investment banking and capital markets businesses.

RCS Capital Corporation
405 Park Avenue, 15th Floor
New York, NY 10022
877.373.2522
www.rcscapital.com

2015 Diamond Sponsors
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Investing with Experience.

Investing in America’s Energy.

Park Place Corporate Center One
1000 Commerce Drive, Suite 400
Pittsburgh, PA 15275
Phone: 800-251-0171
Fax: 412-262-7430
www.atlasresourcepartners.com
www.atlasenergy.com
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Profile: Atlas Energy 
Atlas Energy, L.P. (“Atlas Energy” – NYSE: ATLS) is a publicly-traded master limited partnership (“MLP”). 
Atlas Energy owns the general partner of Atlas Pipeline Partners, L.P. (“APL” – NYSE: APL), a publicly 
traded MLP that is a midstream energy service provider engaged in the gathering, processing and treating 
of natural gas in the Mid-Continent region of the U.S., namely in Oklahoma and Texas.  Atlas Energy also 
owns interests in Atlas Resource Partners, L.P. (“ARP” – NYSE: ARP), an exploration and production MLP, 
with operations in basins across the United States. ARP is also the largest sponsor of natural gas and oil 
investment partnerships in the U.S. through its affiliate, Atlas Resources, LLC. Atlas Resources, LLC, the 
managing general partner of the natural gas and oil drilling partnership programs, and its affiliates, operate 
more than 12,000 natural gas, natural gas liquids and oil wells located in Pennsylvania, Ohio, New York, 
Texas Oklahoma, West Virginia, Colorado, New York, Michigan, Indiana and Tennessee.  Since 1985, Atlas 
has sponsored 22 public and 43 private partnerships. Atlas Energy, L.P. is also the owner of the general 
partner, Atlas Growth Partners GP, LLC, the general partner of Atlas Growth Partners, L.P. (“AGP”).  AGP is a 
$500,000,000 Reg D offering. The partnership will acquire undeveloped acreage to drill developmental wells 
structured to provide income, growth and ultimately a liquidity event.

Information about Atlas can be obtained by visiting our website at www.atlasresourcepartners.com or by 
contacting the Atlas home office at 800-251-0171 option 2 or marketingsupport@atlasenergy.com.

Atlas Energy
Park Place Corporate Center One
1000 Commerce Drive, Fourth Floor
Pittsburgh, PA 15275
888.251.0171
www.atlasenergy.com 

Profile: ExchangeRight Real Estate, LLC 
ExchangeRight is committed to providing long-term, stable income and asset preservation with net-leased 
portfolios distributing 7.0% to 8.0% in starting cash flow for accredited 1031 and 1033 investors. Our goal 
is to consistently deliver 1031 exchangeable DST portfolios of long-term, net-leased properties backed by 
investment grade corporations. We target corporate tenants that successfully operate in the necessity retail 
space to provide investors with a cushion against an ongoing recessionary environment. ExchangeRight’s 
long-term exit strategy is to provide greater diversification and value to investors by combining multiple 
portfolios into a larger, institutional portfolio sale or 721 exchange roll-up.

ExchangeRight Real Estate, LLC
251 S. Lake Ave., Ste. 520
Pasadena, CA 91101
855.317.4448
www.exchangeright.com
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Profile: Franklin Square Capital Partners 
Franklin Square is a leading manager of alternative investment funds designed to enhance investors’ 
portfolios by providing access to asset classes, strategies and asset managers that typically have been 
available to only the largest institutional investors. The firm’s funds offer “endowment-style” investment 
strategies that help construct diversified portfolios and manage risk. Franklin Square strives not only 
to maximize investment returns but also to set the industry standard for best practices by focusing on 
transparency, investor protection and education for investment professionals and their clients.

Founded in Philadelphia in 2007, Franklin Square quickly established itself as a leader in the world of 
alternative investments by introducing innovative credit-based income funds, including the industry’s first 
non-traded BDC. The firm currently manages over $13.6 billion in assets as of September 30, 2014. For 
more information, please visit franklinsquare.com.

Franklin Square Capital Partners
2929 Arch St, Suite 675
Philadelphia, PA 19104
877.372.9880
franklinsquare.com

Profile: Inland Real Estate Investment Corporation 
Inland Real Estate Investment Corporation (“Inland Investments”), part of The Inland Real Estate Group of 
Companies, Inc.,* and its affiliates sponsor commercial real estate investment programs for retail, accredited 
and institutional investors including non-traded real estate investment trusts (REITs), private placement 
programs and institutional capital funds. Inland Securities Corporation, member FINRA/SIPC, is the 
exclusive dealer manager for real estate investment programs offered by Inland Investments and its affiliates. 
Over the past 40 years, Inland has experienced significant growth and now makes up a fully-integrated 
group of companies that have been engaged in diverse facets of real estate such as acquisition, property 
management, leasing, marketing, disposition, development, redevelopment, renovation, construction, finance 
and other related services. As of September 30, 2014, Inland owned properties in 49 states and managed 
assets with a book value exceeding $14 billion. Since its inception, Inland Investments and its affiliates have 
sponsored 678 programs including six nonlisted real estate investment trusts (REITs), 662 private LPs, LLC 
and DSTs, and 10 public LPs. As of September 30, 2014, Inland had raised more than $20.5 billion from 
investment product sales to over 480,000 investors, many of whom have invested in more than one product. 
In addition, Inland had completed institutional transactions with a value in excess of $10.5 billion.

Inland Real Estate 
Investment Corporation
2901 Butterfield Road
Oak Brook, Illinois 60523
800.826.8228
www.inland-investments.com 
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REISA’s new 
website!

Looking for alternative 
income solutions?
Access Franklin Square’s funds. 
Visit us at booth 309 to learn more.

FS Energy & Power Fund
AN ALTERNATIVE INVESTMENT IN ENERGY AND POWER

FS Investment Corporation III
AN ALTERNATIVE CORE INCOME FUND

FS Global Credit Opportunities Fund
AN UNLISTED CLOSED-END FUND INVESTING IN GLOBAL CREDIT

CONFIDENTIAL. FOR ADVISOR USE ONLY. NOT FOR INVESTOR USE. Securities offered through FS2 
Capital Partners, LLC (member FINRA/SIPC). FS2 Capital Partners, LLC is an affiliated broker dealer 
that serves as the wholesaling distributor of non-traded funds sponsored by Franklin Square Capital 
Partners (“Franklin Square”). An investment in any fund sponsored by Franklin Square involves a high 
degree of risk and may be considered speculative. Investors are advised to consider the investment 
objectives, risks, and charges and expenses of the applicable fund carefully before investing. The 
applicable fund’s prospectus contains this and other information. Investors may obtain a copy of 
the applicable fund’s prospectus free of charge at www.franklinsquare.com or by contacting Franklin 
Square at 201 Rouse Boulevard, Philadelphia, PA 19112 or by phone at 877-372-9880. Investors 
should read and carefully consider all information found in the applicable fund’s prospectus and other 
reports filed with the U.S. Securities and Exchange Commission before investing. This is neither an 
offer to sell nor a solicitation of an offer to buy the securities described herein. No offering is made to 
New York investors except by a prospectus filed with the Department of Law of the State of New York. 
An offering is made only by a prospectus. 

Franklin Square Capital Partners is not affiliated with Franklin Resources/Franklin Templeton 
Investments or the Franklin Funds.

© 2015 Franklin Square Capital Partners
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inland-investments.com
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Rest Easy,  
   In The Right Choice.

To learn more PAH and our Value Enhancement Strategy,  

visit us at Booth 301!

© Phoenix American Hospitality 
The Berkshire at Preston Center, 5950 Berkshire Lane, Ste. 850, Dallas, TX 75225

214.750.2967  |  PhoenixAmericanHospitality.com  |  Contact@phoenixamericanhospitality.com

RCS Capital Corporation 
(NYSE: RCAP) 

405 Park Avenue 
New York, NY 10022

For Additional Information:
Visit our website: www.rcscapital.com

Phone number:  866-904-2988

Follow us: 
Facebook.com/RCSCapital

Twitter: @RCSCapital
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Profile: DLA Piper 
The Real Estate Capital Markets group of DLA Piper offers clients practical and innovative solutions for 
their evolving real estate capital market needs. Our lawyers have structured funds for a wide variety of 
significant clients across the country, acting as lead counsel on several billion dollars of fund, REIT, DST, 
TIC and debt offerings. We have represented both sponsors and  institutional investors in a variety of 
deal structures, including publicly registered transactions, private placements and institutional funds. For 
more information, go to www.dlapiper.com.

DLA Piper
4365 Executive Drive
San Diego, California 92121
858.638.6702
www.dlapiper.com 

The Real Estate Capital Markets group of DLA Piper 
builds creative solutions for your business needs.  
Our interdisciplinary approach ensures the involvement 
of skilled practitioners to address the complexities of 
real estate securities. Our group’s experience acting as 
lead counsel on fund, REIT, DST, TIC and debt offerings, 
coupled with the breadth of our global firm, gives our 
clients an edge in capital markets transactions.

REAL ESTATE 
SOLUTIONS.

Darryl Steinhause, 4365 Executive Drive, Suite 1100, San Diego, CA 92121 (licensed only 

in California and New York)  |  DLA Piper LLP (US) is part of DLA Piper, a global law firm, 

operating through various separate and distinct legal entities. Further details of these 

entities can be found at www.dlapiper.com.  |  Attorney Advertising

www.dlapiper.com

Chambers USA 2014
US practice ranked 

Nationwide in REITS

Chambers USA 2014
Among the top US practices in 
Real Estate, Corporate/M&A, 

Government Relations, IP,  
Life Sciences, Outsourcing and  

Privacy and Data Security

Darryl Steinhause
Recognized by The Daily Journal as one 

of the Top 100 Lawyers in California list 
for 2014, selected by American Lawyer 
Media and Martindale-Hubbell as a 2013 

Top Rated Lawyer in Real Estate
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Profile: Griffin Capital Corporation 
Griffin Capital Corporation (“Griffin Capital”), is a privately-held, Los Angeles headquartered investment and 
management company with a 20-year track record sponsoring real estate investment vehicles and managing 
institutional capital. Led by senior executives, each with more than two decades of real estate experience who 
have collectively closed transactions representing over $20 billion in value, Griffin Capital and affiliates have 
acquired or constructed approximately 33 million square feet of space since 1995, and through the end of 
2014, owned, managed, sponsored and/or co-sponsored an institutional-quality portfolio of approximately 29 
million square feet located in 33 states and 1 million square feet located in the United Kingdom, representing 
approximately $6.7 billion* in asset value as of January 1, 2015.

Griffin Capital Corporation
Griffin Capital Plaza
1520 E. Grand Avenue
El Segundo, California 90245
310.469.6100
www.griffincapital.com

- Best-in-class education and 
  advisor support
- Capital raising leadership
- Innovative product design
- Diverse investment solutions

INDUSTRY-LEADING ALTERNATIVE 
INVESTMENT PRODUCTS

Non-traded REITs       Closed-end ’40 Act Fund       BDC

www.griffincapital.com
This is neither an offer to sell nor a solicitation of an offer to buy securities described herein which can only be made by the prospectus. Neither 
the Securities and Exchange Commission, the Attorney General of the State of California nor any other state securities regulator has passed on or 
endorsed the merits of any offering available through Griffin Capital Securities, Inc. Any representation to the contrary is unlawful.

FOR BROKER DEALER USE ONLY. This material may not be quoted, reproduced nor shown to members of the public, nor used as sales material 
for public use. Griffin Capital Securities, Inc., Member FINRA/SIPC, is the exclusive wholesale marketing agent for the Griffin Institutional Access 
Real Estate Fund and the dealer manager for Griffin Capital Essential Asset REIT II, Inc., Griffin-American Healthcare REIT III, Inc. (offering closed 
in February 2015) and Griffin-Benefit Street Partners BDC Corp.
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Profile: Hamilton Point Investments, LLC 
Hamilton Point Investments, LLC is a real estate investment company that owns and manages multifamily 
apartment properties through a series of self-liquidating private equity funds. The firm acquires properties at 
below replacement cost that have strong prospects for both cash flow and capital appreciation. The funds 
seek to provide accredited investors with a 7% annual distribution and a 14% IRR over the funds’ 5-year 
life. The company also offers DST exchange-property transactions with an emphasis on pricing below 
replacement cost, conservative underwritten net cash flow and use of amortizing mortgage debt. The fund 
and DST sponsor fee structure is among the lowest in the industry.

Hamilton Point Investments’ funds, DSTs and affiliates have acquired over 6,000 apartment units since the 
real estate crash and employ over 115 people.

Hamilton Point Investments, LLC
2 Huntley Road
Old Lyme, CT 06371
860.598.4300
hamiltonptinv.com
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Profile: Hines Securities 
Hines Securities, Inc., dealer manager for Hines Global REIT II and HMS Income Fund.

Hines Securities, Inc. is the broker/dealer affiliate of Hines, a privately owned global real estate firm with 
approximately 3,500 employees in 121 cities and 19 countries. Over the last 57 years, Hines has built a 
reputation as one of the world’s leading commercial real estate firms, providing investment, development 
and property management for some of the world’s top corporations, pension funds and financial 
institutions. As of June 30, 2014, the firm controlled assets valued at approximately $30.7 billion. Hines 
Securities was formed in 2004 to distribute Hines-sponsored investment products through its network of 
independent broker-dealer firms.

Visit www.HinesSecurities.com  for additional information and prospectuses for Hines Global REIT II and 
HMS Income Fund. 

Hines Securities
2800 Post Oak Boulevard, Suite 4700
Houston, TX 77056
888.446.3773
www.hinessecurities.com 
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Profile: Kaplan Voekler Cunningham & Frank, PLC 
Kaplan Voekler Cunningham & Frank, PLC counsels companies on all aspects of capital formation,
compliance, financing, acquisition/disposition and exit strategies along with mergers & acquisitions,
real estate and litigation. We regularly advise broker-dealers and investment advisors on formation,
compliance and FINRA arbitrations. Our team specifically focuses on issues affecting companies in the
middle market and alternative investment arenas. Our clients include venture capital, private equity,
debt and real estate funds and REITs, as well as a variety of ’40 Act funds. We bring an entrepreneurial
approach to sophisticated legal representation, with competitive and innovative pricing models.

Kaplan Voekler Cunningham & 
Frank, PLC
1401 E. Cary Street
Richmond, VA 23219
804.823.4000
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Profile: Moody National Companies 
Founded in 1996, Moody National Companies is a full-service commercial real estate firm comprised of 
Mortgage, Development, Management, Realty, Title, and Insurance companies. With over 1,000 employees, 
these divisions together form Moody’s “Circle of Strength”, providing the unique infrastructure, expertise, and 
human capital to support Moody’s programs distributed through the Independent Broker Dealer channel.  
Exemplifying Moody’s extensive experience, Moody National Management Company oversees the 
management of 1,352 apartment units, 350,000 square feet of office properties and 28 Moody managed 
hospitality properties. For nearly two decades, Moody National has grown and prospered under the 
leadership of innovative and respected real estate professionals. Moody’s team of dedicated real estate 
professionals applies financial expertise to offer clients comprehensive solutions for each of their real estate 
needs. Moody is a proud recipient of the highly distinguished Marriott “Jim Conley” Award as well as the 
Hilton “Spirit” Award, and ACE Award.  

Moody National Companies
6363 Woodway Dr., Suite 110
Houston, TX 77057
(o) 713-977-7500
www.MoodyNational.com

CHECK IN &  
CHECK OUT  
MOODY HOTELS
Investing in Select-Service Hotels in 
major metropolitan markets

MoodyNational.com
info@moodynational.com 
713-977-7500

B R O K E R - D E A L E R  U S E  O N L Y
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Profile: Megatel Capital Investment (MCI) 
Megatel Capital Investment (MCI) is a professional lending services company specializing in providing financial 
services to the home building industry. Based on research and findings of thecurrent real estate market and 
economic trends, MCI believes that there will be continual growth in the foreseeable future for buyer demand 
of quality homes. Our efforts are currently focused on providing the capital needed to develop quality-built, 
custom home communities in fast-growing population centers primarily in Texas and Oklahoma. MCI is proud 
to be a part of helping support increased home building and land development activities in these growing 
markets. Megatel Capital Investment is part of the Megatel Homes family of companies. Megatel Homes is a 
second-generation custom home builder headquartered in Dallas, Texas. The company currently has seventy 
active communities with ongoing and active home building within the Dallas-Fort Worth area, with anticipated 
growth to over 100 active communities by the end of 2015.

Megatel Capital Investment (MCI)
5512 W Plano Pkwy, Suite 300   
Plano, TX 75093
214.727.8413
www.mciinvest.com/

Inaugural 
Women in the Industry Breakfast

Please join your colleagues at the inaugural 
Women in the Industry breakfast—it will be an 

opportunity to get together and discuss ways to 
continue to expand the membership of ADISA 

and the industry to include more women. 
Bring your energy, enthusiasm and ideas!

Monday, March 23, 7:45-8:30am
Room: Imperial 12
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Profile: MVP REIT
MVP REIT, Inc. is a non-traded REIT with its real estate investment focus on parking lots and parking 
structures nationwide.  

MVP has introduced one of the lowest front-end fee structures in the industry, and upon liquidation, is 
not paid until after the shareholder. Additionally, MVP understands the importance of a liquidity event, and 
therefore has set up a fee paid by its sponsor, should liquidity not be attained by the fourth anniversary of 
each client’s investment.

For more information: (888) 687-6544 or visit www.theparkingREIT.com.

MVP REIT
12730 High Bluff Drive, Suite 110
San Diego, CA 92130
877.684.6871
www.mvpreit.com

FOR BROKER-DEALER USE ONLY. THIS LITERATURE SHOULD BE READ IN CONJUNCTION WITH THE PROSPECTUS IN ORDER TO FULLY UNDER-
STAND ALL THE IMPLICATIONS AND RISKS OF THE OFFERING TO WHICH THE PROSPECTUS RELATES. NEITHER THE SEC NOR THE ATTORNEY 
GENERAL OF THE STATE OF NEW YORK NOR ANY OTHER STATE OR FEDERAL REGULATOR HAS APPROVED OR DISAPPROVED OF THE MERITS 
OF THIS OFFERING. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE.

INVESTMENT IN THIS OFFERING INVOLVES SIGNIFICANT RISK. SEE PROSPECTUS FOR DISCUSSION OF “RISK FACTORS”. NEITHER THE SEC 
NOR ANY STATE SECURITIES COMMISSION HAS APPROVED OR DISAPPROVED OF THE REIT OR PASSED UPON THE ADEQUACY OR ACCURACY 
OF THE REIT’S PROPECTUS. THIS IS NEITHER AN OFFER TO SELL NOR A SOLICITATION TO BUY A SECURITY, SUCH AN OFFER IS MADE BY THE 
PROSPECTUS. MAY NOT BE SUITABLE FOR ALL INVESTORS. INVESTMENTS ARE NOT INSURED OR GUARANTEED BY ANY GOVERNMENTAL 
AGENCY. INVESTMENTS MAY NOT BE AVAILABLE IN ALL STATES. SUITABLITY STANDARDS MAY DIFFER FROM STATE TO STATE, PLEASE SEE 
PROSPECTUS FOR SUITABILITY STANDARDS. CURRENTLY, MVP REIT HAS LIMITED ASSETS. DISTRIBUTIONS ARE NOT GUARANTEED AND ARE 
CURRENTLY PAID OUT OF CASH FLOW FROM OPERATIONS. THIS OFFER HAS LIMTED LIQUIDITY.

www.theparkingREIT.com
(877) 684-6871

Offering Size
Up to $500 million/
55,555,556 shares

Common Stock Price
$9.00 per share

P

INSERT THIS END UP INSERT THIS END UP

A Public Non-Traded REIT Offering
MVP REIT, Inc. intends to operate as a publicly registered, 
non-traded hybrid real estate investment trust.

Investment Strategy
Parking lots and parking structures across the United States.

Commission Schedule
7% commission (3% from investor proceeds + 4% from the 
sponsor)

12730 HIGH BLUFF DRIVE, SUITE 110, SAN DIEGO, CA 92130

A Niche in the Commercial Real Estate Market
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Profile: Passco Companies 
Passco Companies, LLC is a nationally recognized market leader in the acquisition, development, and 
management of multi-family and commercial properties throughout the U.S. For more than 15 years, Passco 
has delivered sound investment strategies to clients, partners and investors, enabling them to create, maintain, 
and add value to their portfolios through a full set of real estate services, including investment advice, asset 
management, and brokerage, as well as property development, construction, and management services.

Headquartered in Irvine, California and named one of the Best Companies To Work For in Orange County for 
a second year in a row, Passco holds a diverse cross section of prime retail, multi-family, office and industrial 
properties nationwide, and has acquired, managed, and/or developed over $3 billion in property since its 
inception.  The company is currently involved with over 60 properties in 18 states, and is actively growing its 
investment portfolio in primary and secondary markets throughout the nation.

Passco Companies
250 Main Street, Suite 650
Irvine, CA 92614
949.442.1000
www.passco.com

YOUR §1031 DST EXPERTS 
Established 1998

2050 MAIN STREET, SUITE 650  |  IRVINE, CA 92614  |  P: 949.442.1000  |  WWW.PASSCO.COM
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Profile: Phoenix American Financial Services 
Phoenix American has reinvented the role of Transfer Agent, providing unparallel investor record keeping and 
back office administration services to alternative investment fund sponsors.

Fund sponsors look to us when they are spending too much time on investor service issues rather than 
focusing on their core business, growing their fund’s assets. 

Our superior technology separates us from our competitors. Our powerful Transfer Agent system, STAR-XMS 
will simplify your fund’s operations with its easy to use functionality and mobile accessibility. Our Web Portal 
will provide both your investors and advisors with 24/7 access to their investment details and documents.

Whether you are a small or large fund sponsor, we build long lasting partnerships with each of our clients by 
developing customized service offerings that meet all of their operational needs.

Phoenix American 
Financial Services
2401 Kerner Blvd
San Rafael, CA 94901
415.223.1710
www.pafsi.com
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Profile: Preferred Apartment Communities 
Preferred Apartment Communities, Inc. (NYSE MKT: APTS) is a Maryland corporation formed primarily to 
acquire and operate multifamily properties in select targeted markets throughout the United States. As part of our 
business strategy, we may enter into forward purchase contracts or purchase options for to-be-built multifamily 
communities and we may make mezzanine loans, provide deposit arrangements, or provide performance 
assurances, as may be necessary or appropriate, in connection with the construction of multifamily communities 
and other properties. As a secondary strategy, we also may acquire or originate senior mortgage loans, 
subordinate loans or mezzanine debt secured by interests in multifamily properties, membership or partnership 
interests in multifamily properties and other multifamily related assets and invest not more than 20% of our 
assets in other real estate related investments, as determined by our manager as appropriate for us. Preferred 
Apartment Communities, Inc. has elected to be taxed as a real estate investment trust, or REIT, under the 
Internal Revenue Code of 1986, as amended, commencing with our tax year ended December 31, 2011.

Preferred Apartment 
Communities
3284 Northside Parkway N.W., Suite 150 
Atlanta, GA 30327
770.818.4100
www.pacapts.com
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Profile: Sealy & Company 
Sealy & Company, a fully-integrated commercial real estate investment and operating company, is a 
recognized leader in acquiring, developing, and redeveloping regional distribution warehouse, industrial/flex, 
and other commercial properties located primarily in the southeastern, south-central, and southwestern 
United States. Sealy provides a full service platform for high-net-worth individuals and institutional investors 
through our development, management, and brokerage divisions.  Sealy & Company has an exceptional 
team of over 100 employees, located in eight offices, with corporate offices in Dallas, TX and Shreveport, 
LA.  Sealy & Company is also the sponsor of SSEP, a private equity offering, primarily comprised of 
industrial real estate assets.

Sealy & Company
Corporate Office: 
333 Texas Street, Suite 1050
Shreveport, LA 71101
Phone: (318) 222-8700
www.Sealynet.com

Investment Office:
8401 North Central Expy, 
Suite 150 
Dallas, TX 75225
Phone: (214) 692-9600
 

▪ Institutional Quality

▪ Since 1946

▪ Recognized Leader in Industrial Properties

▪ Fully Integrated Real Estate Investment 
   and Operating Company

▪ Significant History of JV Partnerships 
   with Large Institutions

Real Estate Strategies Delivered 
www.Sealynet.com
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Profile: Shopoff Realty Investments  
The story of Shopoff Realty Investments is one of success born of determination, vision and integrity. For 
more than twenty-five years, William A. Shopoff, the CEO of Shopoff Realty Investments, has employed an 
opportunistic investment strategy, identifying undervalued and mismanaged commercial, residential, mortgage 
and land assets, taking an active role in creating value to maximize event-driven returns. Shopoff Realty 
Investments has a 22 year history of over 100 programs and 430 investments, of which more than 400 have 
gone full cycle, averaging a 2.7 year holding period. Shopoff Realty Investments and its executive leadership 
has completed more than 5,000 real estate transactions, including the acquisition, management, entitlement 
and development of more than 10,000 parcels and lots, 50,000 multi-family units, and five million square feet 
of commercial properties, with an aggregate value in excess of $4 billion.

Shopoff Realty Investments 
2 Park Plaza, Suite 700
Irvine, CA 92614
844.4.Shopoff
www.shopoff.com

Transforming
Opportunity into Value

Shopoff Realty Investments’ strategy  
is to create and increase wealth, as  

well as realize untapped value, through 
the  transformation of underutilized, 

undervalued or mismanaged  real  
estate into more attractive and  

valuable assets.

  Shopoff Realty Investments

This is neither an offer to sell nor a solicitation of an offer to buy any security. Such an offer 
may only be made by means of an offering document that must accompany or precede 
this information. All investments have risk including loss of investment; please see the 
risk factors section of the offering document. Past performance and/or forward looking 
statements are not an assurance of future results. Securities offered through Shopoff  
Securities, Inc. Member FINRA/SIPC. The image is for illustration purposes only.

SHOPOFF REALTY 
INVESTMENTS  

2 PARK PLAZA, SUITE 700
IRVINE, CA 92614 

       (844) 4-SHOPOFF     shopoff.com

Investment Track Record as of 12/31/14. Prior performance data obtained from historical 
operating statements, tax returns, and annual reports. Information reported herein has 
not been independently verified.

SHOPOFF ADISA 6X4.5 Color ad 2015 V3.indd   1 2/26/15   9:05 AM



76   2015 Spring Symposium

2015 gold Sponsors

Profile: Steadfast Companies 
Steadfast Companies is a group of fully integrated real estate management, investment and development 
companies that owns and/or operates over $2.5 billion in assets across 27 states in the U.S., including 
over 27,000 multifamily units.

Steadfast Companies
18100 Von Karman Ave., Suite 500 
Irvine, CA 92612
877.525.SCMG (7264)
www.steadfastreits.com

STEADFAST APARTMENT REIT, INC. is a publicly registered, non-traded REIT that will focus 
primarily on acquiring and managing income-producing multifamily properties.

We intend to build a diverse portfolio of well-positioned, institutional-quality apartment communities in targeted 
markets throughout the U.S. that have demonstrated high occupancy and income levels across market cycles. 
We intend to pursue strategic property-level improvements that may enhance revenue and resale value.

Up to $1 billion in common 
stock is being offered at

$15.00 per share

For more information or to request a prospectus, please call our sales desk at
877-525-SCMG (7264) or visit www.SteadfastREITs.com

THIS IS NEITHER AN OFFER TO SELL NOR A SOLICITATION OF AN OFFER TO BUY THE SECURITIES DESCRIBED HEREIN. AN OFFERING IS MADE ONLY BY THE PROSPECTUS. THIS SALES AND 
ADVERTISING LITERATURE MUST BE READ IN CONJUNCTION WITH THE PROSPECTUS IN ORDER TO UNDERSTAND FULLY ALL OF THE IMPLICATIONS AND RISKS OF THE OFFERING OF SECURITIES TO 
WHICH IT RELATES. A COPY OF THE PROSPECTUS MUST BE MADE AVAILABLE TO YOU IN CONNECTION WITH THIS OFFERING. For more complete information about investing in shares being offered by 
Steadfast Apartment REIT, Inc., including charges and expenses, request a prospectus. Read the prospectus carefully before you make an investment decision. An investment in Steadfast Apartment 
REIT, Inc. involves a high degree of risk and there is no assurance that the investment objectives of this program will be attained. No offering is made except by a prospectus filed with the Department 
of Law of the State of New York. Neither the Attorney General of the State of New York nor any other state regulators have passed on or endorsed the merits of this offering. Any representation to the 
contrary is unlawful. Consult the prospectus for suitability standards in your state. Steadfast Apartment REIT is sponsored by Steadfast REIT Investments, LLC, an affiliate of Steadfast Companies. 

Securities offered through Steadfast Capital Markets Group, LLC Member: FINRA & SIPC

A P A R T M E N T  R E I T
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Profile: Triton Pacific Capital Partners 
Triton Pacific is an operationally oriented private equity firm. We invest in established small and mid-size private 
companies with strong growth prospects. We pursue opportunities where we, and our portfolio company 
management teams, are confident that the combination of our collective monetary and intel-lectual capital will 
lead to an enhanced value for the company and its stakeholders. Triton Pacific has been democratizing access 
to private equity since 2001. For more information call 310-943-4990 or visit www.tritonpacific.com.

Triton Pacific Capital Partners
1087 Wilshire Blvd, 12th floor
Los Angeles, CA 90024
www.tritonpacific.com 
www.tritonpacificbdc.com
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Profile: U.S. Energy Development Corporation 
Since 1980, U.S. Energy has pioneered a unique project development approach that is focused on
drilling, acquisition and joint venture opportunities. Our goal is to provide critically needed energy for the
21st century by aligning interests with our business partners and measuring success by the value we
deliver to our investors, landowners, employees and the communities in which we operate.

U.S. Energy Development Corporation was recognized as one of the nation’s Fastest Growing Private
Companies by Inc. Magazine for six consecutive years. We have participated in more than 3,000 wells
throughout 12 states, and currently operate approximately 2,000 wells. Today, U.S. Energy continues
a rapid expansion into some of the most prolific shale and resource plays throughout the United
States. You can find us involved in new projects in the Bakken, Barnett, Wolfberry, Eagleford, Hunton,
Mississippian and Marcellus.

U.S. Energy Development Corporation
2350 North Forest Road
Buffalo, NY 14068
800.636.7606
www.usedc.com

ADISA is the leading trade association 
for the alternative and direct investment 

industry, providing education, networking 
and advocacy for members.
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Profile: Ascendant Capital 
Ascendant Capital is an alternative investment firm that sources best of breed real estate, hedge 
fund, and private equity investment fund managers that are frequently unavailable to the broker dealer 
community. Once these funds are identified, Ascendant develops innovative and value-add offerings 
that are appropriate for a broad range of qualified investors. Offerings are supported by a full suite of 
educational, marketing, sales and operational services, and are distributed through Private Banks, Family 
Offices, Registered Investment Advisors, and U.S. Brokerage Firms.

Ascendant Capital
13413 Galleria Circle, Bldg. Q, Suite 150
Austin, TX 78738
512.891.1266
www.ascendant-cap.com 
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Profile: CNL SECURITIES 
CNL Securities is a leader in alternative investment solutions and has served the broker-dealer 
community for more than 25 years. Our extensive experience, quality products and comprehensive 
advisor resources help financial advisors meet their client’s investment goals. We pride ourselves on the 
products we distribute, the partnerships we build and our record of performance.

CNL SECURITIES
450 S. Orange Ave, Suite 1300 
Orlando, FL 32801-3358
407.540.7670
www.cnl.com

When it comes to alternative investments, 
you can’t put a dollar value on con� dence.

CNL Securities has spent decades earning that confi dence from leading 
financial advisors. Watch our video at CNLSecurities.com/Confi dence.

CNL Securities  |  Member FINRA/SIPC  |  (866) 650-0650
CNL Center at City Commons  |  450 S. Orange Ave.  |  Orlando, FL 32801-3336

Investors should be advised to consider the investment objective, risks, charges and expenses of an o� ering carefully before investing. There is no 
assurance the stated investment objectives will be met. 

FOR BROKER-DEALER AND RIA USE ONLY. This information does not constitute a solicitation of an o� er to sell and/or buy any specifi c security 
o� ering. Such an o� ering is made by the applicable prospectus only. A prospectus should be read carefully by an investor before investing. Financial 
advisors are advised to consider investment objectives, risks, charges and expenses carefully before recommending an investment. There are no 
assurances an investment’s stated objectives will be achieved. Broker-dealers and other fi rms are reminded that o� ering-specifi c communications 
distributed by a fi nancial advisor should be accompanied or preceded by a prospectus in accordance with federal securities laws.   

Investments in non-traded real estate trusts (REITs) and non-traded business development companies (BDCs) are subject to signifi cant risks. 
These risks include limited operating histories, reliance on the advisors, confl icts of interests, payment of substantial fees to the advisors of the 
company and their a�  liates, limited liquidity, and liquidations at less than the original amounts invested. Investing in these products is not suitable 
for all investors. Investors should consult a fi nancial professional to determine whether risks associated with an investment in the shares are 
compatible with their investment objectives.

© 2015 CNL Intellectual Properties, Inc. All Rights Reserved. CNL® and the Squares Within Squares design trademarks are used under license 
from CNL Intellectual Properties, Inc.

CSC-0215-15219-BD
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Profile: Cottonwood Residential Inc.  
Please contact Eric Marlin at 310-418-9174 or Eric@CWmarketsGrp.com Securities Offered Through Orchard 
Securities, LLC Member FINRA/SIPC CW Markets Group is a Branch office of Orchard Securities, LLC

Cottonwood Residential Inc. 
6340 S. 3000 E. Ste 500                          
Cottowod Heights, UT 84121              
801.484.1800
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Profile: GWG Holdings, Inc. 
GWG Holdings, Inc. (NASDAQ: GWGH) is a specialty finance company and leader in the life settlement 
market. GWG, through its subsidiaries, purchases life insurance policies from seniors who no longer want, 
need or can afford their policies. GWG typically pays these seniors five to eight times more than the cash 
surrender values paid by insurance companies. GWG’s strategy is to efficiently source, own, and manage 
these non-correlated assets at yields that exceed the costs needed to purchase and finance the policies (in 
aggregate). GWG finances the purchase and maintenance of a portfolio of policies primarily through a fixed 
income alternative investment product that is offered through independent broker-dealers and registered 
investment advisors across the country. GWG’s goal is to generate financial returns for GWG’s investors 
and shareholders while providing valuable financial solutions to seniors.

GWG Holdings, Inc.
220 South Sixth Street, Suite 1200
Minneapolis, MN 55402
877.494.2388
gwglife.com

This advertisement does not constitute an offer to sell, nor a solicitation of an offer to buy the securities described herein. 
Such an offering is made only by means of a Prospectus. 

The Prospectus provides a full description of the business and a comprehensive listing of risk factors. An investment in L Bonds may be 
considered speculative and subject to a high degree of risk, including the risk of losing your entire investment.

Securities are being offered on a best-efforts basis on behalf of GWG Holdings, Inc., by Emerson Equity,  LLC, Member FINRA/SIPC, managing broker 
dealer for the Issuer. GWG and Emerson Equity are not affiliated entities.

GWG Holdings Inc.  220 South Sixth Street, Suite 1200, Minneapolis, MN. 55402 Issuer prepared material. 
Copyright 2015. GWG Holdings Inc. All Rights Reserved.

$1,000,000,000 Offering

GWG Holdings, Inc., through its subsidiaries, purchases life insurance policies sold in the secondary marketplace.
GWG Holdings, Inc. is offering L Bonds, which are publicly registered, non-traded corporate debt, currently 

offered at the interest rates and maturities set forth below.

Minimum Investment: $25,000

Interest Payment Options: Monthly | Annually

6 Month

2 Year

5 Year

1 Year

3 Year

7 Year

4.25%

6.50%

8.50%

5.00%

7.50%

9.00%

Attend our 
Due Diligence Forums

April 28-29, 2015 
May 5-6, 2015

Minneapolis, MN
 

For Details Contact: 
Betsy Ward 

bward@gwglife.com
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Profile: Hartman 
Hartman has been operating solely in Texas since 1984. They specialize in buying office buildings, 
shopping centers, and flex space in the greater Houston, Dallas, and San Antonio metropolitan areas. 
Hartman has successfully completed 18 prior REITs which have all been profitable. Their current REIT, 
Hartman Short Term Income Properties XX, Inc., purchases both under-performing and immediately 
accretive properties. The REIT’s strategy is to increase the portfolio’s value through structural 
improvements and more favorable leasing-a formula CEO Al Hartman has used throughout his successful 
30-year career. Over the years, Hartman has greatly benefited from the growth and diversification of the 
Texas economy.

Hartman
2909 Hillcrost, Suite 420
Houston, TX 77057
800.880.2212
www.HartmanREITS.com

HARTMAN

Hartman Income REIT Management, Inc.

is a proud sponsor of 
 

the 2015 ADISA Spring Symposium.

For Broker Dealer Use Only

Hartman Short Term Income Properties XX, Inc. is offered by D.H. Hill Securities, LLLP as dealer/manager. D.H. Hill Securities, LLLP is a 
member of FINRA/SIPC.
 
This information is for broker-dealer use only. It may not be reproduced or shown to members of the public nor used orally or in written form 
as sales literature. This material is neither an offer to sell nor a solicitation of an offer to buy any security, which can be made only by the Pro-
spectus, filed or registered with appropriate state and federal regulatory agencies, and sold by broker-dealers authorized to do so. Please read 
the Prospectus to fully understand the implications and risks of the offering of securities to which this material relates. 

NEITHER THE ATTORNEY GENERAL OR THE STATE OF NEW YORK NOR ANY OTHER STATE SECURITIES REGULATOR HAS PASSED 
ON/OR ENDORSED THE MERITS OF ANY  OFFERING OF HARTMAN, ANY REPRESENTATION TO THE CONTRARY IS UNLAWFUL. 

All information contained in this material is qualified in its entirety by the terms of the current prospectus. Investors should consider a fund’s 
investment objectives, risks, charges and expenses before investing.  The achievement of any goals is not guaranteed. Securities offered through 
D.H. Hill Securities, LLLP, Member FINRA / SIPC, 1543 Green Oak Place, Ste. 100, Kingwood, TX  77339 (832) 644-1852.

Short Term Income Properties XX, Inc.

Come see us at Booth 211
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Profile: Sandlapper Capital Investments 
Sandlapper Capital Investments, LLC looks to develop, partner and manage investment opportunities 
derived from today’s dynamic and ever-changing economic landscape. Often some of the greatest 
investment opportunities throughout history have been missed by those who lack the agility necessary 
to seize them. Our experienced team has the skills, tools and resources necessary to identify, analyze 
and act upon timely opportunities across a vast universe of industries. Sandlapper principals collectively 
have decades of experience across a broad range of industries and investment vehicles covering both 
the public and private markets. These industries include packaged product analysis, commercial real 
estate equity and debt, tax credits and shelter programs, oil and gas and related industries, equipment 
leasing, corporate and municipal debt as well as other debt obligations and portfolio management. When 
deciding how to bring capital to your company, investments or ideas – consider leveraging the expertise 
and resources of an experienced partner... consider Sandlapper Capital Investments, LLC.

Sandlapper Capital Investments
800 E. North St., 2nd Floor
Greenville, SC 29601
800.577.4842
www.sandlappercapital.com

Develop    Partner    Manage
Opportunistic investments in an ever-changing economic landscape.

www.GoSandlapper.com

OIL & GAS 
SUPPORT INVESTMENTS OFF-CAMPUS AND MULTIFAMILY HOUSING
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Profile: United Realty Trust  
United Realty Trust is The Dual Strategy REIT. We focus on investing in stabilized cash-flowing assets to 
support a current distribution as well as value-added real estate that can be repositioned, redeveloped, 
or remarketed to create value enhancement and capital appreciation. Backed by a seasoned team of real 
estate professionals, we work hard to be stewards of investor dollars by seeking assets that put those 
dollars to their best use. 

We believe it is incumbent upon real estate sponsors to seek to enhance value for their investors by actively 
identifying, acquiring, and managing assets that provide meaningful growth potential.  We foresee rising 
long-term interest rates and inflationary pressures, and believe that simply riding the wave of capitalization 
rate compression will be insufficient to generate acceptable investment returns.  Active asset management 
is at the heart of our investment philosophy.

United Realty Trust 
60 Broad Street, 34th Floor
New York, NY 10004
212.388.6800
www.unitedrealty.com 
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Lanyards

hotel keycards

tote bags

Pens

Notepads

cocktail reception

coffee cups
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adisa public relations partner
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www.thediwire.com 
 
 
 
 

·Be Informed· 
Free Access · Register Today  

 
 

The DI Wire is a service of Quincy Media, Inc. 

thank you 
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2015 was a fantastic and truly transformational year! 
Indeed the adoption of our new name—ADISA—brought to life 
the realization that we have expanded to so much more than 

real estate. Our programs continue to grow phenomenally, and 
we are approaching our new membership heights—a feat which 
shows a near doubling of our membership in the past few years.

John Harrison, Executive Director, ADISA

About two-thirds of our 

constituent firms are broker-

dealers, RIAs, registered reps, 

IARs and financial advisors.

By individuals, our 

growth looks like this:

noteworthy Numbers
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now
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JULY 14–15, 2015
EDEN ROC HOTEL, MIAMI, FLORIDA 

Save the Date adisa.org 

2015 Due 
Diligence Forum

REISA is now ADISA



OCTOBER 12–14, 2015
THE COSMOPOLITAN LAS VEGAS 

Save the Date adisa.org 

2015 Annual 
Conference & Trade Show

REISA is now ADISA


